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OUTLOOK HIGHLY PROMISING 


FOR ENLARGED EASTERN UNION. 


Managers Hopeful That Association’s 
Modified Plan Will Appeal to Out- 
side Companies. 


As the closing forms of The Eastern 
Underwriter go to press the meeting 
of the Bastern Union, called in this 
city yesterday to consider the report of 
its special committee regarding the best 
means of handling “excepted territory,” 
was still in session, and no hint as to 
its deliberations could be had. 

On Monday the Association issued a 
short circular letter to all company exe- 
cutives advising that a plan had been 
matured, which, it was felt, would attain 
the end primarily sought by the Fire 
Underwriters Association, i. e., the reg- 
ulation of commissions throughout the 
Eastern field and the reduction of ex- 
penses in “excepted territories.” 





It was the prevailing thought at head 
offices that the conclusions reached at 
the joint conference of Union and non- | 
Union company officials, held at the | 
Waldorf on the 22d ult., would be ap-| 
proved at the general gathering of | 
Union men yesterday, and that the ulti- | 
mate result would be a material in-| 
crease in the membership of the East- | 
ern Union. 

As stated in these columns last week, 
it is proposed to substitute graded com- 
missions for the flat fifteen per cent. 
rate now paid in the East, all agents 
in the territory being privileged to elect 
as ‘between the classes of companies 
they care to represent, but obligating 
themselves not to accept a larger meas- 
ure of compensation from any one office 
than is paid them by all others. In 
excepted territory the scale of broker- 
age has been fixed at 10, 15 and 20 per 
cent., with a ten per cent. overriding 
to policy writing agents. It is not 
anticipated that brokers in the Metro- 
politan District will quibble particularly 
over the proposed five per cent. reduc- 
tion on preferred business, the great 
bulk of risks handled by the leading 
brokerage firms being of the mercantile 
classes, the commissions upon which 
will not be altered. 

Some opposition is looked for from 
suburban Boston, where every man con- 
trolling two risks is given an agent’s 
commission, although he issues no pol- 
icies and has none of the responsibil- 
ities of the properly accredited local 
man. The territory in and about the 
Hub swarms with “broker-agents,” and 
these men can be counted upon to “put 
up a holler” when the limitation pro- 
gram is laid down to them. 

While graded commissions will obtain 
in the East, prevailing sentiment strong- 
ly favors contingents in addition to flat 
fifteen per cent. for the South. In 


(Continued on page 11.) 





DIRECTORY OF DEPARTMENTS 


Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 


CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves 


$27,307,672 
14,924,836 
1, 200.000 


11,182,836 | 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, | 


use and occupancy, earned profits and 
commissions by 


Fire, _—— 
Inlan 


Wind-storm, Automobile and 
Transportation Risks 








North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 





Since 1866, when the North British 


& Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











Assets more than - - 
Insurance in force more than 


Income more than - 





JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 


$23,000,000 
75,000,000 
4,000,000 








$3.00 a Year; 15c. per Capy 


‘LOSES “CHRISTMAS PRESENTS” 


| WE CALL J. F. KIGHT’S BLUFF. 


Ignorant of Life Insurance Principles— 
Explanation of Pure Endowment 
Portion of Contract. 


Writing from a hotel in Milwaukee, 
| J. F. Kight, of the Kight Audit and Ab- 
stract Company, which is engaged in a 
wholesale campaign of twisting life in- 
| surance policies, calls attention to arti- 
cles appearing in The Eastern Under- 
writer, which he supposes “agents com- 
pel you [us] to publish,” and enclosing 
|a pamphlet of his screed, challenging 
us to print either, and being willing to 
wager his “Christmas presents” that 
we will not accept the invitation 

The pamphlet is simply a rehash of 
his analysis of an endowment 
| which has heretofore appeared in our 
|columns in full. As for his letter, here 
it is: 

Milwaukee, Wis., Nov. 22, 
The Eastern Underwriter, 
New York, N. Y. 


policy, 


1910. 


Gentlemen: 

We are inclosing copy of a little cir- 

cular which we have prepared for the 
purpose of exposing some of the graft 
of certain of life insurance. 
Copies have been sent to the Insurance 
Commissioner of Wisconsin who recent- 
ly rushed into print (doubtless because 
of the frantic appeals for help from the 
agents whose renewals were being 
threatened by our campaign) with a 
| warning to policyholders to beware of 
our work. We have asked him to 
either refute the statements in said cir- 
cular or publicly apologize to His 
sudden silence is becoming oppressive. 
We have submitted the circular like- 
wise to the home office of the North- 
western Mutual with a like result. If 
they can answer it why they? 
Now, we put the question up to you— 
are these statements 1n the circular 
true or not? they are, doesn’t the 
average poli eautiful 
‘skinning” v he iys such a 
policy? 

Now, as to 
which we 
you to publish; we are enjoyin 
more than you can even 
get considerable benefit from them, but 
in some statements you are getting 
very close to criminal libel. Just be a 
little careful that the ice does not get 
too thin under your feet as we may be 
obliged to give our lawyer a job—much 
as we dislike to. 

You have stated in your articles that 
the only way to put it of business 
to publish you are wrong again 

there is a way viz.: If the companies 

will sell nothing but honest life insur- 
ance with all graft eliminated we will 
have to go out of business 

You asked “for whom is Kight work- 
ing’? We will answer—we are work- 
ing for the best interests of the policy- 
holder and indirectly for every compa- 
ny and agent selling fair life insurance. 
We challenge you and any company or 
agent to show where we have ever ac- 
cepted one penny directly or indirectly 

| for the sale of life insurance 

I also notice that the heading of an 

larticle in your journal of Nov. 3, is 
“Kight Getting Desperate.” That makes 
me laugh. If you desire to tell the 


kinds 


us. 


your articles about us 
suppose the agents compel 
g the fun 


imagine and 


us < 


is us 
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truth absolutely, you must reverse that 
and say that the Life Insurance Compa- 
nies and agents are getting desperate. 
Kight is on easy street and having a 
H of a good time. Better change 
that—it would sound better and would 
be absolutely true. I will also suggest 
that unless you can use better argu- 
ment against my analysis of endow- 
ment and limited payment contracts 
than you used in a recent issue of your 
journal you are liable to be made the 
laughing stock of the agents who are 
posted on the subject of life insurance. 
Push it along and see if we care. 





You are more than welcome to pub- 
lish this letter and circular, but we are 


almost willing to bet our Christmas 
presents that you won’t print either 
one. Yours very truly, 


(Signed) The J. F. Kight, 
Audit and Abstract Co. 
As stated the circular is merely a 
rehash of the fallacies set out in his 
“analysis” of the endowment policy and 


was fully exposed in our issue of No- 
vember 10. Mr. Kight complains that 


he sent the same circular to the Wis- 
consin Insurance Commissioner and to 
the Northwestern Mutual Life Insur- 


ance Company, and that neither has 
deigned to take any notice of it. That 
is a pity, for it is really amusing, 


though the fallacies contained in it are 


so old that to an actuary they have 
ceased to be funny. The suggestion 
that our criticisms of Kight “are get- 
ting very close to criminal libel’ is the 
funniest of all. It is delicious, and 
needs no comment. “However, he may 
need his lawyer soon enough, for the 


Wisconsin. Department has taken up 
his case with the Postmaster General, 
and a fraud order at an early date is 
among the possibilities. 


Kight’s Fallacious Reasoning. 


We shall be kinder than the Wiscon- 
sin Department and the Northwestern 
Mutual Life and honor his circular 
with a little attention, for it furnishes 
the opportunity to explain the nature 
of the pure endowment, briefly referred 
to in our issue of November 10. The 


gist of his circular is found in his di- 


vision of the annual premium ($500) 
of a 20 year endowment of $10,000 at 
age 35 into a 20 year term premium 
of $125.00 and an “endowment pre- 
mium’’ (meaning pure endowment) of 
$375.00. That is, a term premium per 
$1,000 of $12.50 and a pure endowmen: 
premium of $37.50. His assertion is 
that if the insured dies during the 20 
years, the $12.50 pays for the $1,000 
which his beneficiary receives and the 
company keeps the $37.50; while, if he 
lives until the end of the period, the 
company keeps the $12.50 and returns 
the $37.50—‘compounded for twenty 
years at a low rate of interest.” 
Colossal Ignorance. 
Possibly Mr. Kight does not know 


that this reasoning is fallacious, for, in 
the trial of the Detroit case he was 
shown to be utterly ignorant of the 
simplest principles of actuarial matters. 
We must point out to him, therefore, 
that if the “company” keeps the $37.50 
in case of death within the 20 years, 
or the $12.50 in case of surviving the 
20 year period, the company is simply 
the policyholder himself and his fellow 
policyholders. If the company is mak- 
ing a profit in the case, that profit goes 
to the policyholders. In fact, the gain 
is theirs in advance, for the 20 year 
endowment premium would necessarily 
be much greater than it is if the $37.50 
were returned in the case of all who 
die, and the $12.50 to all who survive. 
Possibly Mr. Kight did not know this, 
for he has been proved to be but a 
blind leader. 
Kight’s Scope of Knowledge. 

Perhaps Mr. Kight has heard, with- 
out fully comprehending the fact, that 
the 20 year endowment premium is 
computed upon the assumption that a 
certain rate of interest will be earned 
during the 20 years, that the deaths 
will be as indicated by the mortality 
table, and that a certain amount will 
be required for expenses and contin- 
gencies; while, if these assumptions 


prove correct, the premium as charged 
will be exactly sufficient to pay $1,000 
for all who die during the period and 
the like amount to all who survive. 
Likewise, he may know that all these 
assumptions are made on a very con- 
servative basis, and that, as a matter 
of fact, all well-managed companies 
earn more interest and experience a 
lower mortality and incur less expense 
than were assumed in the computation 
of the premium, and that all gains 
from these several sources are returned 
to the policyholders in the way of divi- 
dends. Possibly, however, Mr. Kight 
Goes not know these things, for he ut- 
terly ignores them and has been shown 
on the witness stand to be hopelessly 
ignorant of life insurance principles. 
Pure Endowment Premium. 

In a general way the foregoing facts 
were set out in our previous article, 
but it may be well here to illustrate 
more fully the nature of the pure endow- 
ment, the charge for which, added to 
the term premium constitutes the reg- 
ular endowment premium. To simplify 
the problem we shall omit the loading, 
treating only of the net premium, since 
that alone is involved in the actuarial 
computation. It will be simpler also to 
explain it on the basis of the single 
premium, since this is necessarily first 
computed and the annual premium de- 








ee OF DEPOSIT. 


Received of Great Southern Life Insurance Company 


Five HUNDRED THOUSAND DOLLARS ($500,000.00) 
INAPPROVED SECURITIES #&———————_ 





THiS DEPOSIT 1S MADE INCOMPLIANCE WITH THE PROVISIONS OF CnaPTERIO8 
Section 38 InSuRANCE LAWS OF THE STATE OF TEXAS WHICH REQUIRES THAT THE 
AMOUNT DEPOSITED MUST BE MAINTAINED SO LONG AS THE COMPANY SHALL HAVE 
OUTSTANDING ANY LIABILITY TO ITS POLICY-HOLDERS 


Austin, Texas. SEPTEMBER 20",1910 \ 


OG sh Eo Cemnling 
WE OFFER $100.00 IN CASH PRIZES 


for the best original stories illustrating the benefits and advantages of our New Monthly 
Income Policy. We want agents to sell this New Policy. Full particulars furnished 
on request. Address, 


O. S. CARLTON, Vice-President, Chronicle Bldg., Houston, Texas 
J. S. RICE, President J. T. SCOTT, Treasurer 


“It is the largest company ever organized in Texas and the most successful.’’—COMMERCIAL 
AND FINANCIAL WORLD, New York, July 16, 1910. 





























rived therefrom. 

According to the American Experi-/| 
ence Table, of 100,000 persons living at 
the age of 10 years, 81,822 will still be) 
living at age 35. Assume that each of 
these 81,822 persons buys a 20 year pure | 
endowment of $1,000. According to the} 
table, 17,259 of these 81,822 will die| 
during the 20 years and will receive | 
nothing. This will leave 64,563 still| 
living at the end of the period. These} 
are to receive $1,000 each, so that the} 
company will have to have on hand | 
at the end of 20 years a total fund of} 
$64,563,000. Let us see now how mueh | 
each of the 81,822 persons must pay, in | 
a single payment, at the beginning of | 
the period, in order to provide a fu: rt 
of $64,563,000 at the end seen a, 

| 
| 





no interest were to be earned, is 
obvious that the amount to be ae by 
each—the single premium—would be| 
found by dividing $64,563,000 by 81,822. | 
We can not tell in advance how much 


interest will be earned, but, in order 
to be perfectly safe, let us assume that 
3 per cent. net, compounded annually, 
will be realized. Now the present 


worth of $64,563,000 due 20 years hence, 
on the basis of 3 per cent. net, is $35,- 
746,496. That is, the sum of $35,746,496 
invested now at 3 per cent. will 
amount to $64,563,000 at the end of 20 
years. Dividing this present worth by 
81,822 we get $436.88. If, therefore, 
each of the 81,822 purchasers of the 
pure endowment will pay into the com- 
mon fund the sum of $436.88 we shall 
have now a total of $35,746,496, and 
a total of $64,563,000 at the end of the 
endowment, sufficient to pay each sur- 
vivor just $1,000. 
Who Gets the Profits? 

Note that each of the 81,822 pays 
$436.88, that the 17,259 who die receive 
nothing, while the 64,563 who survive 
get $1,000 each. Who gets the pay- 
ments made by the 17,259 who die? 
Obviously, the 64,568 who survive, and 
who then constitute the company. 
Suppose the $436.88 paid by each of 
those who die were returned at death 
with interest. In that case each sur- 
vivor would get only his original pay- 
ment of $436.88 compounded at 3 per 
cent., which would amount to $789.05} 
instead of $1,000. As heretofore stated, | 
if the amount paid in by each who dies | 
were returned at death, every member | 
would have to pay a considerably | 
larger sum than $436.88 in order to buy 
a pure endowment. In like manner, if 
each holder of a 20 year term policy 
who survives the period were to re- 
ceive then the premium paid by him 
with interest, the premium would have 
to be far greater than that charged. 


Illustrating Dividend Earnings. 


We have stated that all gains from 
(Continued on page 3.) 








1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 
Assets December 31, 1909 ° ° ‘ F + 
Surplus, 1909 » ° . ° é r ‘ 
GROWTH UNPARALLELED 
Gain in Admitted Assets 


$8,580, 830.58 
1,174,606. 34 


Gain in Surplus 
s 27,7 4 
. 31 nO44.74 
EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 


. .$1,001,409.00 

















] #8URARCE MEN will 


t increase in The Roy 0 pos —s 
The Northwestern “aOR pa 


Mutual Life Insurance Co. baeneen y the following per- 
of Milwaukee 1905 SS Magali ters 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 
; ; 1908 10.76 59 «4.84 
New Business Paid-For 1909 10.63 54 4.85 





It is capable of easy demonstration that 


M8 a= qhe! Northwestern i is the best Company te 
me: ee “Seo The Northwestern's new (1910) peli 

@ w new ¢ 
1907 F . : 102,283,634 contract with its Divid ay —, 1 Peli-up 
1908 - - - 109,685,428 and ne — —. 
1909 - - - 118,716,188 ment and the enfestures. 


Issues Santeend Pp > and Corperation In- 
8 


i ance. 
Bach year larger than any in the or farther information er an Agency, 




















previous history of the Company. address 
c d Bust 1858 H. F. NORRIS, 
ye Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
. Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 
GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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CALLED T0 THE HOME OFFICE 


GOOD MAN GETS GOOD POSITION. 








William C. Johnson Appointed Vice- 
President and General Manager 
of Columbian National. 





What is believed will mark a new 
era in the affairs of the Columbian 
National Life Insurance Company of 
Boston, will date from a meeting of the 
directors of the Company held on Mon- 
day of this week, at which William C. 
Johnson, of New York City, one of the 
best known life insurance field men of 


the country, was elected vice-pres- 
ident and general manager of the 
Company. In this capacity Mr. John- 


son will have charge of the agency or- 
ganization of the Columbian, and be re- 
sponsible for the production of its 
business. 

To a large percentage of the life in- 
surance fraternity, it would be a waste 
of time to give a sketch of Mr. John- 
gon’s career, but The Eastern Under- 
writer cannot resist the opportunity to 
say a word concerning this most capa- 
ble and unselfish life underwriter who 
has been called from an attractive 
position in the field to a wider sphere 
of action at the home office. 

W. C. Johnson has for many years 
been general agent for the Phoenix 
Mutual Life in New York City. In ac- 
cepting the position, his qualifications 
were: A thorough knowledge of life in- 
surance—policy forms and conditions— 
supplemented by a legal education, an 
engaging personality, and a _  deter- 
mination to succeed. During his period 
of service, the premium income of the 
Phoenix Mutual in New York City has 
multiplied by five, and is now over 
$400,000. 

His work has been entirely satisfac- 
tory to the Company. In a letter to 
The Eastern Underwriter a day or two 
ago, President John M. Holcombe, says 
in part: 

He (Mr. Johnson) has served this 
Company faithfully and _ success- 
fully, having built up the New York 
City agency from a small affair to 
large proportions, and has done it 
in the most careful and conscien- 
tions manner. 

While achieving such commendable 
results, Mr. Johnson has not been a 
slave to business, nor has he been spar- 
ing in the time given for the welfare of 
life insurance field men generally. Each 
Summer he has spent some three 
months in Nova Scotia, enjoying the 
natural delights of that fascinating 
country, and when at home after busi- 
ness hours, he may frequently be 
found testing the accuracy of his eye 
and his driving power on the golf 
links. 


Champion for Agents. 
In his work for the modification of 
Section 97 of the New York insurance 
law, which culminated successfully only 





WILLIAM C, JOHNSON, 


Vice-President and General 


Manager Columbian 


National Life Insurance 


Company. 





because of his untiring persistency, 
Mr. Johnson earned the gratitude of 
life insurance field men generally. 
The enactment of the law threw con- 
sternation into the ranks of the men 
with the rate book. Its enforcement 
meant reduced incomes to the solicit- 
ors, and the obliteration of the margin 
of profit allowed the general agent for 
the expensive and tedious work of hir- 
ing and training new agents. Practi- 
cally all were agreed that modifications 
were not only desirable, but also essen- 
tial; but there was none to undertake 
the task—necessitating persistent, per- 
sonal effort—of convincing the then 
Governor of New York of the justness 
of the claims set forth by agents, until 
Mr. Johnson took hold of it. Without 
hoping for, or expecting a dollar of 
compensation for the work, he gave 
practically an entire year of his time 
to it, and ceased only when victory 
crowned his efforts. There is no ques- 
tion but that his persistency coupled 
with the admirable and convincing 
manner in which he presented the case 





of the agent, won Governor Hughes to 
grant the amendments. 

This work, like all other undertaken 
by him, was a success, and in seeking 
a man to build up a strong agency or- 
ganization for the Company, and give 
to it the degree of confidence among 
the field men of other companies—a 
valuable asset for success by the way— 
the directors of the Columbian Nation- 
al Life made no mistake in selecting 
Mr. Johnson. 

The only weakness of the Colum- 
bian has been in its producing depart- 
ment. On January 1 of this year the 
Company had assets of $5,169,194, a 
cash capital of $1,000,000 and a surplus 
to policyholders of $1,470,117. It had 
insurance in force of $36,856,747. 

The Company occupies the unique 
position of being the only organization 
formed in recent years, which from the 
date of formation, and at the present 
time, is setting aside what is known as 
the full legal reserve for the first 
policy year. No matter what may be 
the differences of opinton as to the cor- 





- 


rectness of the plan, none deny that it 
is an evidence of financial strength. 
Supplementing this the Columbian 
National numbers among its directors 
some of the most prominent business 
men in New England and Western fi- 
nancial centers. Its president, Arthur 
E. Childs, is a director of some nine- 
teen or twenty prominent corporations 
throughout New England, and while 
an executive officer capable of achiev- 
ing large results, he has made no pre- 
tence of handling the agency business 
of his Company. He is a man of ster- 


ling integrity and grves loyal and 
hearty support to those identified with 
him in business. 

It will thus be seen that the opportu- 
nity presented to Mr. Johnson, though 
it will necessitate the “removal of the 


coat and a rolling up of the sleeves,” 
is one that rarely comes to men in the 
field. He has the support of an in 
stitution of unquestioned financial 
strength, domiciled in and conforming 
to the requirements of the most rigid 
State in the country, as regards insur- 
ance supervision; and in addition he 
will have the co-operation of associate 
officers and directors, including men of 
prominence and standing in the bust!- 
ness and financial circles of their re- 
spective communities. 

With such a combination it is safe to 
predict that the Columbian National 
Life is about to launch into a new era 
of business progress. 


LOSES “CHRISTMAS PRESENTS.” 
(Continued from page 2.) 
interest, saving in mortality, etc., go 
to the policyholders, a fact which Mr. 
Kight chooses to ignore. Suppose, for 
example, that the funds earn 4% per 
cent. interest instead of 3 per cent. In 
that case, the original fund of $35,746,- 
496 would amount to $86,209,824 at the 
end of 20 years, and the 64,563 surviv- 
ors would receive each $1,335.30 instead 
of $1,000.00, in return for his premium 
of $436.88. That is, he would have a 
gain of $335.30 from interest alone, to 
say nothing of gains from other 
sources. On the annual dividend plan 
these gains would be distributed yearly 

to all alike. 

It may be well to add (since Mr. 
Kight may not know that fact), that, 
while we have used the single premium 
in our illustration, because simpler, the 
net single premium is the exact mathe- 
matical equivalent of the net annual 
premium. 





“The Little Gem.” 





From Sampson Dawe, 501 Shawmut 
avenue, Boston, we are in receipt of an 
assessment chart bearing the above 
title. It is bound in flexible leather 
and may be carried in the vest pocket. 

This work contains valuable informa- 
tion relative to fraternal and assess- 
ment associations, dealing with the 
cost of transacting business and the 
uncertainty as to the future of such 
societies. 
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in other lines. 


JOHN F. DRYDEN, President 


THE PRUDENTIAL 


has hundreds of successful Agents who became Life 
Insurance salesmen because they were dissatisfied 
with the very limited advancement they could win 


Write us about an agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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FEAR REDUCED. BARKINGS 


WOULD AFFECT POLICYHOLDERS. 


President Ide of Home Life Presents 
Argument Before Interstate Com- 
merce Commission. 

Speaking before the Interstate Com- 
merce Commission, for the Association 
of Life Insurance Presidents on Satur- 
day last, George E. Ide, president of 
the Home Life Insurance Company, 
called attention to the possible effect 
on the assets of life insurance com- 
panies, and their earning capacity if 
railroad corporations are compelled to 
at a figure which would 
return to. stock- 


do business 
make an adequate 


holders an impossibility. Insurance 
companies are among the largest in- 

stors in railroad securities. Mr. Ide 
said: 


“The decision of the question now 
before this Commission will have a po- 
tent influence upon the future earnings 
of our railroads, and upon these earn- 
igs will depend the value of their se- 
curities 


“I appear for the life insurance inter- 











ests, which represent an aggregate hold- 
ing of railroad securities far beyond 
what is ordinar believed. For whom 
are these securities held? The assets 
of life insurance companies represent 


accumulations to provide a reserve re- 
quired by law against each policy, and 
als so a surplus fund held for future con- 
gencies. In all companies the re- 
‘ > fund is distinctly maintained for 
the protection of each individual policy. 
The surplus fund belongs in part or 
whole to the policyholders, according to 
the character ‘= the organization. In 
mutual companies, it is entirely theirs. 
Let me cit to make my 
meaning clear. 

“In the company with which I am 
connected the total admitted assets are 








ea ‘spec ific case 





$23,600,000; of these assets $6,400,000 is 
invested in mortgage bonds; $8,160,000 
n railroad bonds, and in railroad stocks 
$705,000. Thirty-seven an ~ one-half per 
cent. 0 y's tal assets is 
; urit About 

the real bene- 





practical holders of these 
It is not an intangible, vague 








on which owns these bonds for 
snefit of a few wealthy stockhold- 
ers. The bonds are held sacredly in 
trust for 45,000 c¢ ons scattered over 
the entire United State s. These are the 
s concerning only one of the com- 
jes, and a small one at that. 
"Safety Margin Lowered. 


“It is sai d bears if by reason of your 
i rning power of railroads 
elow the requirements for 
dividen« I fixed charges under ex- 
isting or ft it ire con dith ons, the only s 4- 
ferers would be the stockholders, who 
would receive a reduced dividend. Thisis 





not a full statement of the case. The 
value of any prior lien is affected by 
rgin of safety over the lien. Take 

le on real estate. It is 





practice to loan $60,000 on a 
» valuation of $100,000. Sup- 


yme law were to be enacted or 





some new mdition created which 
should reduce the value of real estate 
so that this property, originally worth 
$100,000, should be only worth $80,000. 


In the first case, the margin on the 
loan is $40,000. Under the new con- 
ditions that margin would only be $20,- 
000. The value of the investment is 
impaired and yet the owner may con- 
interest. It is not 
all of the margin 
hefore the value of the security is af- 
fected. Why is it that so many of our 
States have laws requiring that a rail- 
road company must pay dividends on 
its stock for a given number of years 
before its bonds shall be a legal invest- 
unless it is 
believed that by 
uch a record of dividend earning power 
the value of the underlying security is 
enhanced. 

“In investments for life insurance 
companies, the trustees of these funds 
seek safety, satisfactory interest return 


tinue to pay his 


necessary to wipe out 





ment for savings banks 


because it is generally 





and stable values. It is also of extreme 
importance to secure long term invest- 
ments, if possible. It is a trite axiom 
that credit is based largely on senti- 
ment. If there is, for any reason, cre- 
ated in the mind of the financial world 
the slightest suspicion that our rail- 
roads cannot earn a fair living, then 
credit will be at once impaired, for 
buyers of these securities will not be 
found. 
Loss Would Hit Policyholders. 

“Tam not hereto plead for the holders 
of junior securities, although they have 
their rights, but I do wish to impress 
upon your minds the fact that if dis- 
trust were created the bonds, the under- 
lying securities, will be injured in their 
value. Who will suffer? As nearly as 
I can learn, of the entire bond issues 
of the steam railroads of this country, 
amounting to $9,118,000,000, the life in- 
surance companies doing business in 
the State of New York hold $1,139,000,- 
000, or one-eighth of the entire railroad 
bond issues of the country. There are 
about 20,000,000 policyholders in these 
life insurance companies and they are 
all collectively and individually inter- 
ested in the integrity of this investment. 
Any move which even sentimentally af- 
fects unfavorably the railroads of the 
sland will strike a blow at these securi- 
ties which will affect this vast army 
of thrifty citizens. It is not necessary 
to reduce railroads to a condition of 
bankruptcy before the value of the un- 
derlying securities is affected. For these 
policyholders I therefore appear. They 
are not able to plead for themselves. 
know that in your deliberations you 
are giving to this momentous question 
the most careful thought and investi- 
gation, but it seems to me of vital im- 
portance that in arriving at a sound 
conclusion one should not overlook the 
fact that a false step at this time will 
affect seriously a vast number of our citi- 
zens who, unable individually to make 
their own investments in securities of 
railroads, are yet indirectly but intimate- 
ly interested in their prosperity and well 
being, and further, that your action will 
be considered as a precedent to guide 
the commissions of our several States 
in their consideration of similar prob- 
lems. The shipper, the jobber, the 
salesman and consumer all have rights 
of paramount importance, but the policy- 
holders and savings bank investors must 
also be considered, for their interests 
are already vested in securities which 
have been purchased for their protection 
and profit, which were wise and conserv- 
ative investments on the part of their 
trustees at the time they were made. The 
individual investor has his rights as 
well, but he is able to appear for him- 
self, Under our general economic system 
the small saver, who may become the 
future capitalist, is a partner in these 
enterprises. Anything which affects un- 
favorably the prosperity and extension 
of our railroads will ultimately be felt 
by him, and his welfare is of vital 
importance to the upbuilding of our 
nation.” 


— 





Appoints Supervisor. 





The first of several important field 
appointments of the Pittsburgh Life & 
Trust Company since the acquisition of 
Howard S. Sutphen as director of 
agencies is that of H. A. Moore, who 
will have charge of Southern Ohio, 
West Virginia and Kentucky. 

This is in conformity with a plan out- 
lined by President W. C. Baldwin, 
whereby the territory in which the 
company does business will be divided 
in sections, with a supervisor in direct 
charge of the agency organization. By 
the opening of 1911, it is expected that 
a suitable force will be acquired for 
making the year the most notable in 
the history of the company. 





Taken Over by Florida Life. 





The business of the American Life of 
Tampa, Fla., has been re-insured in the 
Florida Life of Jacksonville, the mer- 
ger giving the latter institution insur- 
ance in force of $6,000,000 and a half 
million of assets. 
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LOCAL INVESTMENTS. 





Southwestern Life Passes Resolution 
Outlining Duty of Finance’ 
Committee. 





At a meeting of the board of direct- 
ors of the Southwestern Life, held in 
the home office of the Company in Dal- 
las last week, the following by-law 
was adopted for the government of the 
Company: 

“It shall be the duty of the finance 
committee to so invest the funds of the 
Company as that it shall have invested 
at all times in securities of each State 
in which it is transacting business at 
least 75 per cent. of the legal reserve 
on all its policies in force upon the 
lives of citizens of such State.” 

It is believed that the Southwestern 
Life is the first life insurance company 
in the United States to formally adopt 
this policy. 





Michigan State Life 


| DETROIT 


FREDERIC APPS, President 


Wants a State Manager for 
Kentucky 


Splendid Opportunity for 
Right Man 


Address: 


Howard C. Wade 
Sup’t of Agents 
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NATIONAL LIFE INSURANCE COMPANY 


Of the United States of America 


More than $9,750,000 00 in Assets 


OUR NEW POLICIES 
ARE WORLD BEATERS 


You Lose Money When You Neglect Your Chance 
to Sell Them. 


ROBERT D. 


ALBERT M. JOHNSON, President 


Security to Policyholders $1,300,000.C0 
CHICAGO'S OLDEST AND STRONGEST COMPANY 

LOW RATES AND 
HIGHEST VALUES 
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No trouble to get a hearing with this policy. It’s 
something more than life insurance. 
booklet and agency terms. 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 
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VICTORY FOR MUTUAL LIFE. 





Ohio Cannot Collect Taxes on Premiums 
Sent by Mail—Supreme Court 
Decision. 





Columbus, Ohio, November 30.—By a 
decision of the Ohio Supreme Court, the 
Mutual Life of New York won its appeal 
from the decision of the Circuit Court 
for Franklin County, holding that the 
State had the right to collect the 2% 
per cent, tax on premiums sent by mail 
by the assured in Ohio direct to the 
home office. This ends litigation that 
has extended over three years, and nul- 
lifies the statute enacted by the Ohio 
Legislature in 1909 providing for the 
collection of the tax on premiums thus 
paid, the collection of which the State 
had tried to enforce under the old laws. 
In the present suit the Common Pleas 
Court found for the Company, and the 
State appeared. Circuit Court overruled 
judgment for the Company, whereupon 
the latter appealed. The point at issue 
was a demurrer to the States amended 
petition, the Company claiming that the 
enforcement of this tax was a restric- 
tion on interstate commerce, and also 
the taking of defendants property with- 
out process of law. This was upheld 
in the present decision. 





BARRY WITH METROPOLITAN. 





Former Michiban Commissioner Be- 
comes Assistant Secretary of 
New York Conipany. 

The Bureau of Publicity, Legislation 
and Departmental Relations for Casu- 
ality Insurance is not to have the ser- 
vices of James V. Barry, former insur- 
ance commissioner of Michigan, Mr. 
Barry having been appointed assistant 
secretary of the Metropolitan Life, 

succeeding F. A. Betts, resigned. 

The new Bureau loses the aid of 
a man who would have been a tower 
of strength to it, and surrendered its 
claim to Mr. Barry with considerable 
hesitation. On the other hand, the 
Metropolitan has made a master stroke 
in securing him as one of its officers. 





EQUITABLE GETS HARTIGAN. 





Aggressive Minnesota Commissioner 
Appointed Northwestern Superin- 
tendent for the Society. 





The Equitable Life Assurance Soci- 
ety has made a great coup in securing 
the services of John A. Hartigan, in- 
surance commissioner for Minnesota, 
as agency superintendent for the So- 
ciety in the Northwest, with headquar- 
ters at St. Paul, the appointment tak- 
ing effect on January 1, 1911. H. L. 
Rosenfeld, in charge of the Western 
Department of the Society, is to be 
congratulated on the acquisition of a 
man of Mr. Hartigan’s caliber to his 
staff of field supervisors. 





AGENCY GATHERING. 





Minneapolis Life Celebrates Fifth Anni- 
versary With Successful Convention 
at Home Office. 





The recent convention of the Indian- 
apolis Life, commemmorating the fifth 
anniversary of the company, was a suc- 
cessful one. 

The program for the banquet, at which 
Frank P. Manly, president, presided as 
toastmaster, was as follows: 

Progress of the Company, Edward B. 
Raub, general counsel.—The Charter 
Member, Irving Williams, assistant 
editor Rough Notes.—Indiana—How It 
Protects Policyholders, N. H. Ogieshee, 
State bank examiner.—The Policyhol‘er, 
Dr. O. W. Hinshaw.—The Young Man 
and Life Insurance, A. H. Godard, gen- 
eral secretary Y. M. C. A.—The Indian- 
apolis Life as a Factor in the Business 
Development of the City, Frank J. 





Sleght, secretary-treasurer Willys-Over- | 
land Co.—Business Integrity, Albert 
Goslee.—The New Member, Lewis A. 
Coleman. 

A practical program was arranged for 
the business session, as will be noted 
by the following: 

Results of Participating Insurance, J. 
R. Raub.—Systematic Canvassing, F. L. 
T. Bowden.—Discussion, Ed. J. Menden- 
hall.—How to Show the Value of Life 
Insurance, As Protection, H. H. Huston; 
As Saving and Investment, Chas. E. Fer- 
rell—‘“Near Specials,” Oscar Dye.— 
Sentimental Phase of Life Insurance, 
Chester A. Jewett.—Meeting Competi- 
tion, Fraternal and Assessment, M. C. 
Raumgartner; Old Line Companies, H. 
E. Arnold.—How I Get Business, Thos. 
M. Kinmore and B. L. Millican. 

At a luncheon held in the Commer- 
cial Club the following addresses were 
made: 

Sound Practices in Life Insurance, 
Luman K. Babcock.—Pointers from the 
Medical Department, Dr. M. O. De 
Vaney.—Round Table Discussion—Talk- | 
ing Points of the Company.—Pledges 
and Contest Announcement. 








DOES IT PAY? 


“Catchy” Advertising Likely to Prove 
a Boomerang—Computing the 
Net Cost. 





An insurance writer under. the 
nom de plume of “A Western Agent” 
suggests the following illustration from 
actual experience as a catchy adver 
tisement—one which “will stimulate 
interest” and probably provoke inquiry: 

SOMETHING FOR NOTHING! 

The proposition sounds suspicious. 

But look at the record: 


i $1,311.30 

EE baeceeceeua< ce 1,324.77 
Excess of dividends over in- 

Co er 13.47 


It is a policy in the Blank Life In-| 
surance Company. 

An American statesman has carried | 
it forty-six years. 

The insurance cost him nothing. 

Doubtless the “ad” will get attention, 
but it will be variously regarded. The 
hard-headed business man, who knows 
that one can not get “something for 
nothing,” will drop it at once for the 
fake that it is. The man of less experi- 
ence, who has not yet learned that life 
insurance companies cannot perform 
miracles, may be “stimulated” to make 
further inquiry; and when he finds that 
the insured held—say a 20-payment life, 
the premiums upon which during the 
premium-paying period amounted to 
$1,311.30 (“investment”), while the 
dividend on the policy, having been al- 
lowed to accumulate as dividend addi- 
tions for 46 years, had at the end of 
that time a cash value of $1,324.77, he 
will, if he has ordinary business acu- 
men, see that the statement that “the 
insurance cost nothing” is untrue. He 
will resent the shallow attempt to de- 
ceive him as a reflection upon his own 
intelligence; for even the dull-witted 
will readily perceive that the interest 
on the investment during a period of 
46 years would largely exceed the divi- 
dends returned, and that such excess 
was the cost of the protection. The 
“easy mark” may be impressed with 
the showing, and it may be admitted 
that “easy marks” are plentiful; but 
prudent people will withhold confidence 
in all matters from the agent who at- 
tempts to deceive in one instance. 

A similar misleading showing is often 
made in comparing with assessment in- 
surance. The “cheapness” of the lat- 
ter being conceded for the sake of the 
argument, “old line” insurance is al- 
leged to be still cheaper, since, by de- 
ducting the cash value at the end of— 
say 20 years—from the net amount 
paid in premiums, the balance is shown 
to be less than the aggregate payments 
made on the assessment policy during 
the period. The illustration may some- 
times appeal to the assessment policy- 
holder, who is usually an “easy mark,” 
but the attempt to mistead by ignoring 
interest is likely to react in a greater 
number of cases, 
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Resumes Examination. 





Jackson, Miss., Nov. 29th—The ex- 
amination of the Citizen’s National Life 
Insurance Company of Louisville, Ky., 
started sometime since by Commission- 
er Henry of this State, through Actuary 
Jno. F. Roche, of New York, and in 
which several other States joined, and 
which for satisfactory reasons was tem- 
porarily postponed, was resumed on 
Monday. Mr. Roche continues in 
charge of the investigation. 





Rev. S. F. Scovel, president of the 
American Branch of the International 
Peace Society, and former president 
of Wooster (Ohio) University, died on 
Tuesday. Mr. Scovel, who was the 
father of Charles W. Scovel, well 
known Pittsburgh general agent and 
ex-president of the National Associa- 
tion of Life Underwriters, frequently 
addressed life insurance men at their 
gatherings and was an enthusiastic 
champion of life insurance as a means 
of family and old age protection. 





Charles A. Goodale, now with the Se- 
curity Life of America of Chicago and 
formerly with the Michigan State Life 
of Detroit, has been appointed superin- 
tendent of agents for the Lone Star 
Life Insurance Company of Dallas and 
will assume his new duties to-day 
(Thursday). 


FE. P. Marshall, vice-president of the 
Union Central Life of Cincinnati, has 
been appointed by Gov. Harmon a rep- 
resentative of the State of Ohio at the 
rivers and harbor meeting to be held 
at the national capitol during this 
month. 





Equitable Stock $300. 





At a public auction of stocks held in 
New York on November 23, 5 shares 
of the capital stock of the Equitable 
Life Assurance Society sold for $300 
per share. 


New England Insurance Directory. 





Delivery of the 1910-11 edition of the 
widely known Standard Insurance Di 
rectory of New England is now being 
made by its publishers, the Standard 
Publishing Company, of Boston. The 
work contains “a complete list of fire, 
marine, life, casualty and miscellane- 
ous insurance companies doing busi- 
ness in New England, with the names 
and locations of their agents.” Accu- 
racy, the primary factor in a directory, 
may be relied upon in the Standard’s 
publication, the usefulness of which is 
appreciated by all having to deal with 
the field covered. 

The price of the directory is $2 per 
copy. 





Liquor Dealers Start Baltimore Co. 

A fire insurance company is being 
organized in Baltimore by the whole- 
sale liquor interests of that city, mainly 
for the purpose of insuring distilling 
properties. The company will be known 
as the Merchants’ Fire Insurance Co. 
and it will have a capital of $500,000 
and a surplus of $250,000. It is under- 
stood that William Lanahan head of 
the wholesale liquor firm of William 
Lanahan & Sons will be president of 
the company. An underwriter has not 
yet been chosen to manage the company. 





Excessive Taxes Drives Company Out. 





In announcing its withdrawal from 
business in Oaklahoma, the Aetna In- 
demnity Company states that the ex- 
cessive license fees and taxes there made 
it impossible to conduct its business 
at a profit. The company has reinsured 
its Oaklahoma risks with the United 
Surety Company. The Aetna recently 
withdrew from Florida and may take 
similar action in Louisiana. 





The Northern Accident Company of 
North Dakota is proposed. 
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APPROVE FRANKLIN LIFE DEAL 


FOLLOWING AMENDED CHARTER. 








Reasons for Merger and Comment By 
Actuary John F. Roche—Financial 
Condition Unquestioned. 





The report of the recent examination 
of the Franklin Life Insurance Com- 
pany of Springfield, Ill., conducted by 
Actuary John F. Roche of New York, 
for the Mississippi and Alabama insur- 
ance departments, has been made pub- 
lic. 

Mr. Roche reviews at length the his- 
tory of the old Franklin Life and also 
of the new La Salle Life. The merger 
of the two companies prompted the in- 
vestigation. 

He calls attention to the _ enact- 
ment of the law which made the mer- 
ger possible. The bill was introduced 
by Senator Hay at the request of 
Henry Abels, secretary of the old 
Franklin. Mr. Roche mentions what 
he believes to be a defect in the 
law in that the decision in reality de- 
pends upon a two-thirds vote of the 
members represented in proxy or in 
person, and not upon an approving vote 
of two-thirds of the members. 

Mr. Roche follows with a detailed ac- 
count of the work of the directors of 
the Franklin Life in preparation for 
the then proposed amalgamation. 

Advisability of Consolidation. 

Asked why the consolidation was 
deemed necessary, the Franklin, through 
its secretary, Henry Abels, made the 
following statement: 

“The Legislature of several of the 
States have enacted laws prohibiting 
mutual companies from issuing non- 
participating policies and requiring 
stock companies to elect to issue either 
participating or non-participating poli- 
cies exclusively. 

“The Franklin withdrew from Okia- 
homa at the close of 1909 because of 
the demoralization of our agency in 
that State due to the enactment during 
the preceding year of a law prohibiting 
mutual companies from writing non- 
participating business. 

“We are of the opinion that the life 
insurance business is tending very 
steadily to a non-participating basis. 
Many of the companies are selling this 
plan altogether, either because of the 
requirements of law or because of the 
demand for it. This tendency is em- 
phasized by our own experience. Dur- 
ing the year 1909, 59 per cent. of our 
new business was on the non-participat- 
ing plan, and during the first eight 
months of 1919, our non-participating 
policies amounted to 74 per cent. of the 
total new issues. This has come about 
not only without effort on the part of 
the management to produce non-partic- 
ipating business, but in spite of the 
fact that commissions for that class of 
policies are somewhat lower, both first 
year and renewal, than those paid for 
participating business. 

“We are now writing, and under pres- 
ent conditions will probably continue 
writing, both participating and non-par- 
ticipating business, but the increasing 
demand for non-participating insurance 
and the probability that more States 
will sooner or later prohibit mutual 
companies from issuing such insurance, 
forced us to the conclusion that in or- 
der to successfully compete for busi- 
ness in the future, the Company must 
adopt measures by which it could not 
be prohibited from writing non-partici- 
pating insurance, and the only way in 


our belief that this could be done was 
by the adoption of a stock basis. 
“(Signed) Henry Abels.” 
Not Satisfactory to Examiner. 

The reasons given were not satisfac- 
tory to Mr. Roche, as he says: 

“We are not at all convinced by the 
argument advanced by Mr. Abels, for 
we believe there is room and equal op- 
portunity for well conducted mutual 
companies and for well conducted stock 
companies. The Franklin Life has es- 
tablished for itself a reputation for 
square dealing, and could as a mutual 
company, have undoubtedly held its 
own in the future as it has in the past. 

“But be that as it may, the consoli- 
dation of The Franklin Life with the 
La Salle Life was nof advisable or de- 
sirable from the old Franklin Life 
policyholders’ point of view or interest, 
and for the following reasons: 

“1. The notice of the meeting sent to 
the policyholders of The Franklin Life 
may have conveyed to them a meaning 
other than that which the directors in- 
tended. This notice read that the ques- 
tion of the consolidation of The Frank- 
lin Life with any otner company or 
companies would be submitted for con- 
sideration and such action taken there- 
on as might be deemed expedient. On 
the receipt of this notice, many of the 
policyholders may have thought that 
only the advisability of consolidating 
with other companies would be discuss- 
ed at the July meeting and may have 
presumed that they would be notified 
later if the actual consolidation of The 
Franklin Life with a particular com- 
pany was to be voted upon. It is prob- 
able that if the policyholders realized 
that the consolidation of The Franklin 
Life with the La Salle Life was to be 
acted upon at the July meeting a larg- 
er percentage of them would have been 
present. 

“2. The policyholders generally were 
not given the privilege of subscribing 
for stock in the new company. When 
they gave up ownership of the Mutual 
Company, they should have been allow- 
ed, if they so wished, to secure owner- 
ship of the new Stock Company. 

“3. The officers of the company had 
been retained by the policyholders and 
had been generously recompensed for 
the purpose of guarding the policyhold- 
ers’ interests. They could hardly act 


in this matter with their usual good | 





judgment for they, the officers, were to | 
be the principal beneficiaries in the | 


change, as they were to acquire the 
stock of the new company, and, conse- 
quently, be put in control. 


“4. No surplus had been contributed | 
by the stockholders to provide the new | 


or Consolidated Corporation with funds 
necessary to pay the cost of securing 
new business. 

“5. No limit was set as to what the 
policyholders of the old company might 


be taxed for expenses in the conduct | 


of the new company’s business. 

“6. No provision was made as to 
whether the policyholders or the stock- 
holders would receive the profits on the 
old non-participating business, which 
business on the day of consolidation, 
amounted to $14,000,000 of insurance. 
Nor was any provision made as to who 
would be charged with the loss incur- 
red on the non-participating business, 
if there should be a loss. 

“7. The new Franklin Life Insurance 
Company, the Consolidated Corpora- 
tion, did not give the policyholders of 
the old Franklin Life any consideration 


for the latter’s plant which was taken | 


over by the new company. Thousands 
and thousands of dollars had been in- 
vested by the policyholders in estab- 








| 


. 


lishing agencies and in making the 
company known to the public. An ade- 
quate return for the plant and good- 
will of the old Franklin Life should 
have been made to its policyholders. 

“8. The old Franklin Life was not in 
need of funds. It had assets to the 
amount of $5,237,949.46, and surplus, 
assigned and unassigned, to the amount 
of $776,951.43. The company was more- 
over earning large profits, during the 
year 1909, the net profits earned by the 
company exclusive of any investment 
profit was $189,229.76. The acquisition 
of $1,100,000 of insurance, which had 
little, if any monetary value, and a 
capital of $100,000, impaired to the ex- 
tent of $5,923 was not sufficient recom- 
pense to the policyholders for their loss 
of the plant and control. 

Recommends Reversal. 

“In view of the above, it would be well 
if the steps taken to consummate the 
consolidation could be reversed and 
the company placed back where it was 
prior to July 27, 1910.. With this ob- 
ject in view, we would suggest that the 
attention of the Attorney General of 
the State be called to the following: 

“Article II., Section 14, of the Consti- 
tution of 1870 of the State of Illinois, 
is as follows: 

“*No ex post facto law, or law im- 
pairing the obligation of contracts, or 
making any irrevocable grant of spe- 
cial privileges or immunities, shall be 
passed.’ 

“In view of the contract entered into 
between the old Franklin Life Insur- 
ance Company and The Peoples’ Life 











1860 50th Year 1910 


Home Life 
Insurance| 
Company 


of New York 


GEORGE E. IDE, President 


Assets..........++..!.-$23,626,018.63 
Liabilities (including Di- 

vidend Endowment 

Fund). ........ eeeees 21,858,691.52 
Dividend Endowment 

Fund (Deferred 

Dividends)..........- 2,119,044.00 
Net Surplus............ 1,767,327. 11 
Insurance in Force... .. 92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 








Vermont and New Hampshire. 


Salaried Agency Supervisor 


Ambitious and capable young man wanted to work with present 
Agents and help new ones to develop their territory in New York, 
Liberal salary and traveling ex- 
Large Agency force and over 10,000 policy holders now 


Promotion with the Com- 


penses. 1 
in territory. Chance of a life time. 
pany. Address with full particulars: 


M. V. B. BULL & COMPANY, Managers, Phoenix Mutual Life Ins. Co., Albany, N. Y. 








yarding themselves. 


PROSPEROUSLY BUSY! 


Our agencies are steadily increasing this year’s lead over the 
figures of our high record in 1909. 

Our agents are prosperously busy. With Business Life In- 
surance and our unequaled Continuous Monthly Income policy 
they are reaching and satisfying the public and liberally re- 


Inquiries invited from delivering producers. 
GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








Joun T. Boone, Pres. 





Southland Life Insurance Company 


HOME OFFICE 


DALLAS, TEXAS 
W. A. CaLiaway, Sec. 


Producers can secure A. 1. Contracts 


James A. STEPHENSON, V-Pres. 


Address Home Office 


Company. 
in many fields. 


WILLIAM T. SMITH, Secretary 


WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
They are real “sellers.” 


Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG.,'OHICAGO, ILL. 
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Insurance Company, July 5, 1898, Sec- 
tions 3 and 5 of that contract being set 
out on pages 1 and 2 of this report, 
could the policyholders of The Franklin 
Life legally vote to consolidate or amal- 
gamate with another company for the 
purpose of changing the Franklin Life 
from a Mutual to a Stock company? | 

“If the legal steps taken to bring 
about the consolidation of The Franklin 
Life and The La Salle Life cannot be 
reversed, and if the action taken July 
27, 1910, must stand, one of the two 
methods should be pursued for the pur- 
pose of defining and protecting the in- 
terests of the policyholders of the old 
Franklin Life; either, 


“(a) The policyholders of the old 
Franklin Life should be paid for the 
plant and the company’s good-will, 
both of which they have surrendered. 
We would estimate the value of the old 
company at the rate of about $15 for 
each thousand dollars of insurance in 
force at the date of consolidation. The 
value of the old company, therefore, it 
seems to us, should be not less than 
$550,000. The stockholders of the new 
company should make good the impair- 
ment of the Capital Stock and should, 
moreover, contribute stock surplus suffi- 
cient to provide for the cost of securing 
new business. It costs the Franklin Life 
at present 112% per cent. of the first 
year’s premiums to place new business 
upon the books. The old policyholders 
of the Franklin Life should be charged 
a fixed and equitable rate for the caring 
of and the renewing of their business. 
It must be definitely fixed whether the 
stockholders or the old participating 
policyholders of The Franklin Life 
should receive the profits of the old non- 
participating ‘business, or be charged 
with the loss, if any, incurred on such 
old non-participating business. It should 
clearly be defined whether the old par- 
ticipating policyholders are to be kept 
in a class by themselves or will be al- 
lowed to share in the mortality profits 
of the new business. A Board of Trus- 
tees consisting of at least three policy- 
holders of the old company, other than 
officers, Directors, or Home Office em- 
ployes, should be appointed to work in 
conjunction with the Directors of the 
Company for the purpose of seeing that 
old participating policyholders of the 
Franklin Life receive all that they are 
entitled to; or, 

“(b) The dividends payable upon the 
Capital Stock of the new company 
should be limited to the actual amount 
the money representing Capital Stock 
can earn when invested in securities 
prescribed by the laws of the State. 
The stockholders should be allowed no 
other return either as dividends in cash, 
or as dividends in stock. That the 
Capital Stock of the Company can be 
increased only by the payment of orig- 
inal cash for the new capital authorized 
at a price not less than par. All the 
profits of the company should be given 
to the policyholders and the old policy- 
holders should be permitted to share in 
the mortality profits of the new busi- 
ness. 

“Whether the first method outlined in 


IS THE COST OF LIFE INSURANCE TOO GREAT? | 





There is a popular notion that life 
insurance premiums as charged to-day 
are too high. It is claimed that recent 
progress in medical and surgical science 
and in sanitation has greatly lowered 
the general death rate, and it is argued 
from this that the cost of life insurance 
should be correspondingly reduced. 

Conceding that the death rate has 
been materially reduced in recent years, 
it must be remembered that there are 
other elements entering into the cost 
of life insurance. In the computation 
of the premium, three chief factors are 
considered: the mortality rate, the rate 
of interest to be earned on the funds, 
and the expense involved in conducting 
the business. If the general death rate 
is lower now than formerly, it is equally 
true that the interest rates are lower 
than a generation ago. A large part of 
the cost of life insurance is met by 
the interest earned on the insurance 
funds. Less money being received from 
this source now, the premiums charged 
must be higher than formerly, unless 
the deficit can be made up from some 
other source. 

The management of a life insurance 
business necessarily involves more or 
less expense. Within a few years this 
item has beem greatly reduced by eco- 
nomical management, and yet it is 
virtually impossible to-reduce expenses 
to the level of thirty years ago. This 
does not merely apply to life insurance, 
but, as all the world knows, expenses 
in every line of business are greater 
than formerly. 

We have now two important factors 








paragraph (a), or the second method 
outlined in paragraph (b), be adopted, 
the Company’s Charter must necessarily 
be changed to enable it to comply fully 
with the conditions.” 

Amendments Approved. 

The amendments to the charter of 
the Franklin and the supplementary 
agreement entered into with the Illi- 
nois Insurance Department were deem- 
ed as a compliance, in the main, with 
the suggestions of Mr. Roche and ac- 
cepted as such by the departments rep- 
resented. 

Commissioner Henry of Mississippi 
adds the following relative to the finan- 
cial status of the company: 

“There has never been any question 
about the solvency of the Franklin Life 
Insurance Company, and for that reason, 
Mr. Roche was given the option of ac- 
cepting so much of the Illinois Depart- 
ment’s examination along that line as 
he might deem proper. He found every- 
thing in that respect all right. 

“The report made by the Illinois De- 
partment, and referred to by Mr. Roche, 
shows that the Company’s investments 
are conservatively made, and of a high 
class, that its death claims are prompt- 
ly paid, and methods of apportioning 
dividends fair and accurate. It also 
shows that after providing for all lia- 
bilities, the Company has a surplus (ap- 
portioned and unassigned) of $776,851.- 
43, and a capital stock of $100,000.00.” 
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Established in 1850 


JOSEPH A. De BOER, President 
FRED A. HOWLAND, Vice-President 
JAMES B. ESTEE, 2d Vice-President 


National Life Insurance Company 


MONTPELIER, VERMONT 


C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


Operating in 37 States 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Medical Director 








I san vicigtaiawanian $47,490,998.98................ Gain, 167% 
Liabilities ....... — eer Gain, 162% 
Surplus................- $ 5,829,868.86......... .eeees- Gain, 211% 
Insurance.............. $161,423,115.00................Gain, 79% 


Absolute Security and Economy of Management 





which go to increase the cost of ea 
ance—larger expense and lower interest 
rates. Respecting reduced mortality, it 
is undobtedly true that the general death | 
rate has been materially lowered in 
recent years; but the gain from this 
source has been chiefly in the lessen- 
ing of infamt mortality and in prolong- 
ing the lives of the feeble and delicate. ' 
In these respects the cost of life in- 
surance has not been materially affec- | 
ted; but it may be conceded that the 
mortality among insured lives has also 
been greatly reduced. Many insured 
persons formerly died of injuries and 
wounds and of numerous acute diseases 
whose lives would have been saved in 
this day. Nevertheless, it is not proba- 
able that the gain in mortality from 
this source would be sufficient to over- 
come the increased cost by reason of 
lower interest rates and greater ex- 
pense. 

The most important consideration in 
the cost of life insurance, however, is 
the fact that present-day policies are 
far more liberal than those of a genera- 
tion ago. The mortality of a life insur- 
ance company, if measured by the death 
claims which it must pay—as it must 
be measured—is much greater in this 
day. In other words, the companies are 
paying many claims now that would 
have been rejected in the old days. In| 
every year multitudes of claims are paid 
on so-called lapsed policies for the rea- 
son that modern policies provide that | 
the insurance shall remain in force for | 
a specified length of time (running fre-| 
quently into long years), after de- | 
fault in payment of premiums has oc-| 
curred. Formerly death claims accruing | 
after lapse would have been invalid 
or payable for but a fraction of the face 
amount. This feature adds an element 
of cost to present-day policies not in- 
volved in older contracts which contain 
no such provision. In the earlier days, 
suicide, residence or travel in the 
tropics, certain hazardous occupations, 
etc., invalidated the life insurance; to- 
day all such restrictions are removed 
in the case of Mutual Life policies 
more than one year old. This means 
that large numbers of policies are paid | 
now which would have been void 
formerly. 

These are only a few of the liberal 
provisions found in life insurance pol- 
icies as now issued, which by increasing 
the number of accruing claims neces- 
sarily increase the cost of protection. 
The progress in medical and surgical 
science, which is now making such rapid 
strides, may materially reduce the pres- 
ent rate of mortality among insured 
lives and to that extent make the cost 
in the future less than it is to-day, while 
the present tendency is again toward 
higher interest rates, and it is probable 
that the cost of management will at 
least not be increased; but it is certain 
that the actual cost of insuring lives 
at present is unavoidably greater than 
it was in the earlier days of the busi- 
ness.—Mutual Interests. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 
FINANCIAL STATEMENT 
Assets Jan, 1, 1910,.... $51,316,543.00 
Liabilities............... 47,050,672.15 
4,266,870.85 





Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Man er 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 














BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Beosten, Mass. 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
258 Broadway 
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John Langham, Jr., President 


Policy contracts contain 
the 


DISABILITY CLAUSE 
Non-Particlpating Rates 





Guaranteed Annual Bonuses of 
20 Per Cent. of Premiums 


Joseph L. Durkin, Secretary 





EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 


Edward Madden, Treasurer 


The Home Life Insurance Company of America 


INCORPORATED 1899 


General Agents and 
District Managers who 
can produce men and 
business can secure a 
«Ground - Floor’’ con- 


tract. 











ADDRESS 


M. LALLY, Gen’l Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 
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SUIT FOR RECEIVERSHIP 


IN CITIZENS NATIONAL FIGHT. 








Officers Demand President’s Resignation 
as Condition to Continuing With 
Company. 

Louisville; Ky., Nov. 30 (Special).— 
Fight for control of the Citizens Na- 
tional Life of this city has assumed a 
bitter complexion. Efforts of examining 
insurance commissioners of four States, 
Kentucky, Alabama, Tennessee and 
Mississippi, to effect reconciliation of 
warring elements have failed, and both 
sides declare the fight will be taken to 
annual meeting in January. President 
W. H. Gregory, who at one stage offered 
to sell his holdings and retire, now de- 
clines to quit, and the insurgent element 
has declared to commissioners that they 
will not continue with the company if 
Gregory remains. 

To complicate matters suit for a re- 
ceivership has been filed by four small 
stockholders. 


Statement of the Trouble. 

What promises to be a bitter fight 
for control of the Citizens National 
L‘fe of Louisville, was inaugurated this 
week when an influential element in 
the board of directors entered suit in the 
Cireuit Court against President W. H. 
Gregory for $24,000, says Insurance 
Field. The suit was filed by Charles 
D. Pearce, J. W. Lam, George Bohon, 
L. W. Key and Helm Bruce, the last 
named being general counsel for the 
company. The $24,000 sued for is said 
to be the amount remaining due from 
loans made to Mr. Gregory by the com- 
pany and assumed by the plaintiffs, 
the original amount being $30,000. Ac- 
cording to the petition filed Mr. Greg- 
ory secured an advance of $30,000 from 
the Citizens National, and a short time 
thereafter paid back into the company 
$10,000, but that he has neglected to 
pay the $20,000. 

The plaintiffs, as set forth in the pe- 
tition, assumed responsibility for the 
alleged balance of $20,000 due the com- 
pany and made that amount good. The 
additional $4,000 is alleged to be on ac- 
count of other money advanced to Mr. 
Gregory by the plaintiffs. 

What Mr. Gregory Says. 

When seen by a representative of 
The Insurance Field Mr. Gregory de- 
clined to go into details regarding the 
transaction and contented himself with 
the following statement: 

“T have seen in a morning paper an 
article about a suit filed against me by 
certain officers of the Citizens National 
Life Insurance Company, the purport 
of which seems to be to reflect on me 
without admitting that there is behind 
it a controversy between the officers of 
the company. . 

“The policyholders and stockholders 
of the company are entitled to know 
the facts about the controversy, and I 
am determined they shall know them, 


and that they shall receive their in- 
formation from an official and authori- 
tative source. I have, therefore, re- 


quested the insurance commissioner of 
Kentucky and the insurance commis- 
sioners of Alabama, Mississippi and 
Tennessee to make a full and searching 
examination of the company and to be- 
gin same immediately. I have made 
the company what it is, and am willing 
to stand on my record and the history 
of the company.” 
Fight at Annual Meeting. 
The plaintiffs in the action them- 


selves declined to go into detail, but 
they do not deny that there has been 
much opposition to Mr. Gregory’s ad- 
ministration and that the fight for con- 
trol of the company will be fought to 
a finish at the annual nieeting of stock- 
holders, which will be held January 11. 

From the petition filed in court by 
the plaintiffs who are members of the 
finance committee of the company the 
following paragraphs are extracted: 

“Thereafter the said company in con- 
sideration of the agreement by the sev- 
eral plaintiffs to pay to the company, 
each of them one-fifth of the amount 
of the balance of said advance to said 
Gregory, assigned to the plaintiffs here- 
in its claim against said Gregory for 
the amount of the balance due on said 
advance, to wit: The sum of $20,000. 
Payment of said balance has been de- 
manded of said Gregory, but he has 
wholly failed to pay any part thereof. 

“Said defendant also at the time the 
said money was paid to him deposited 
with Plaintiff L. W. Key 1,500 shares 
of stock in the Citizens National Life 
Insurance Company as security for pay- 
ment of said advance, the benefit of 
which security has passed by said as- 
signment .of these plaintiffs. The cer- 
tificates of said stock are No. 3,711 for 
$500 shares and 3,710 for $1,000 shares. 

“Plaintiffs further state that they 
have heretofore advanced to and for the 
benefit of said Gregory at his special 
instance and request the sum of $4,000, 
which he agreed and promised to return 
upon demand and no part of which 
sum has been paid to plaintiffs. 

“Plaintiffs further say this is an ac- 
t‘on for the recovery of money due 
upon a contract; that the defendant 
has no property in this State subject 
to execution, or not enough thereof to 
satisfy plaintiffs’ demand, and the col- 
lection of the demand is endangered by 
delay in obtaining judgment or a re- 
turn of no property found.” 

It is understood that a meeting is 
being held to-day (Friday) by the anti- 
Gregory faction in the directory and 
that a statement for stockholders will 
be prepared, giving the grounds of the 
opposition to Mr. Gregory. 





A Good Appointment. 





A noteworthy addition to the field: 
force of the Great Southern Life of 
Houston, Texas, is the appointment of 
C. W. Nelson as a representative of the 
Company, a position he will assume 
December 1. 

Mr. Nelson is not a stranger to the 
life insurance business; on the contra- 
ry he has attained a position in the 
front rank as a producer and agency 
organizer in the Lone Star State. Prior 
to the withdrawal of the New York 
Life from Texas, Mr. Nelson was 
agency director of one of the Compa- 
ny’s most important branch offices in 
that State, his standing as an insurance 
man extending throughout the South- 
west. 

The Company is to be congratulated 
on securing his services. 





New Jersey Agency Appointments. 





Connecticut Mutual.—W. A. Dempsey, 
Newark. Northwestern Mutual.—A. 
Saunders, New York, N. Y.; W. S. Kirk, 
Atlantic City; Arthur Platt, Bridgeton. 
Pacific Mutual.—G. J. Zboyovsky, Chas. 
Bush, South Bethlehem, Pa.  Trav- 
elers.—A. R. Doremus, Brick Church; 
E. G. Fraser, Perth Amboy; C. A. Mc- 
Gowan, Phillipsburg. 








Low Rate of Mo ity. 


Gross Assets January 3, 1910 





The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. 
Prompt Payment of Claims, Econom 
Security of ite Funds and Satisfactory Results for ite Policy 


ERNEST £E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, Generai Agent, 624 Trioune Bldg. New York, N. Y. 


Exceptional record for 29 years for 
of Management, 
olders. 


$15,338,923.92 








WARNING HEEDED. 





Suggestion of Mississippi Insurance 
Commissioner Regarding Stock Sell- 
ing Propositions Observed. 





Jackson, Miss., Nov. 29th.—The re- 
cent warning issued by Insurance Com- 
missioner Henry relative to stock sell- 
ing in insurance companies has had a 
most salutary effect in causing the peo- 
ple to more closely investigate all pro- 
motions of that kind. 

Commissioner Henry says he will en- 
deavor to get the next Legislature to 
enact a law properly regulating all 
kinds of stock selling in insurance com- 
panies to the end that the worthy com- 
panies may be protected, and the un- 
worthy ones prevented from doing busi- 
ness in Mississippi. 





Suggestions for Field Men. 





From J. Howard Lewis, manager for 
the Mutual Life at Boston, we have re- 
ceived a copy of a booklet entitled “A 
Few Helpful Suggestions For The Man 
Behind The Gun.” In the “Preface,” 
Mr. Lewis says: 

“These few helpful suggestions, ori- 
ginal and borrowed, gleaned from an 
experience of seventeen years as an 
agency manager, are offered as pre- 
senting some ideas which, if put to a 
practical purpose, may increase the 
selling ability of that important branch 
of life insuranee, the agency depart- 
ment and its corps of great workers 
‘The men behind the guns.’” 

The booklet is attractive from the 
standpoint of printers’ art, and is the 
“real thing” in information and advice 
given. 





Standard Mutual Progressing. 





The Standard Mutual Life is making 
steady progress and its officers expect 
to close the year with $6,000,000 paid 
for business on the books and with a 
premium income of nearly $200,000 a 
year. The present management has 
been economical and conservative and 
the company is securing a firm foot- 
hold. The Standard Life stock is being 
sold to the amount of $300,000 and 
when this amount is secured the busi- 
ness of the Standard Mutual will be 
turned over to it; forming the nucleus 
for a_ strong company.—Insurance 
World. 





In California. 





Recently admitted to California, the 
Scranton Life, of Scranton, Pa., has ap- 
pointed as its general agent for the 
State the Tippecanoe Securities Com- 
pany. The latter company has appointed 
Bb. O. Winter manager of the San Fran- 
cisco Office, with jurisdiction over north- 
etn and central California, while the 
southern section of the State will be 
supervised from Los Angeles by B. A. 
Garbinghouse. 
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RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 


OF 


Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 
be arranged for in most any state by 
addressing : 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 

















Know the Law!. 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 

Geo. J. Kuebler George R. Brown 
Counsel 
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TRAINING NEW ‘AGENTS. 

For a number of years past, increas- 
ing vigilance has been exercised in in- 
quiring into the character and antece- 
dents of applicants for appointment as 
Agents. Sometimes we have been 
charged with being a little too rigid in 
this respect; yet no one can deny that 
this care has been one of the means of 
raising the personnel of our equipment 
to its present high standard. 

Still we have “finals.” Why? 

A partial answer may be found in the 
conclusion that the men “could not 
make it go,” the reason being that they 
were not thoroughly instructed at the 
outset by the Deputy or Assistant Su- 
perintendent to whom was delegated 
the necessary duty of introducing the 
new Agent and training him as business- 
getter as well as premium collector. 
Time and again, as we review the work 
of Deputies or Assistants, we find in- 
stances where, during a whole weex 
spent in “introducing” the new incum- 
bent, not one penny of business was 
written in either department. 

What do you suppose must be the re- 
fiections of a man at the close of his 
first week of service, as to his future 
prospects in a business into which he 
has gained no real insight or demon- 
stration in practice from his first in- 
structor? 

But was he not furnished with an In- 
struction Book? you ask, and also, was 
he not told to follow the rules laid down 
in it? Undoubtedly; and probably the 
Deputy or Assistant likewise called the 
attention of the novice to the “Qualifi- 
cations of a Good Agent,” on page 7. 
So far so good; but what of the Agent’s 
right to practical instruction from the 
man who takes him in hand? A mere 
introduction to the premium payers on 
his debit, with advice as to the proper 
method of receipting for cash and en- 
tering it in the collection book, is not 
sufficient. It is most important—nay, 
absolutely imperative—that in the very 
first days, at the start of his career with 
the Company, the new Agent be shown 
how to solicit business. Canvassing is 
the first essential, writing applications 
the second, and collecting, the third. 
We are perfectly safe in saying that the 
Deputy or Assistant Superintendent 
who unintentionally, or otherwise, neg- 
lects to so instruct the men intrusted 
to his care, does them a grave wrong 
and fails in a proper appreciation of his 
duty and relations to the Company. We 
have made it a point, time and again, to 
eall for explanations of omissions of 
this sort. All sorts of excuses have been 
given, but none that could convince us 
that the Deputy or Assistant had done 
his full duty in the case. 

It ‘s our opinion, based on the ex- 
perience of successful field men, that 
the introduction of every new Agent to 
h‘s patrons should be attended by the 
writing of some business. Certainly 
great effort ought to be made in this 
direction, for the double purpose of giv- 
ing the man confidence and placing new 
business to his credit. We have in mind 
a General Assistant in the Southwestern 
Territory whose methods and results 
prove that no matter what the charac- 
ter of the debit, or where it is located, 
business can be written. During thirty- 
nine weeks which preceded the writing 
of this article, this General Assistant 
was assigned to work in five different 
Districts-—-in one of them as Acting Su- 
perintendent for a couple of weeks. 
The policyholders on the debits he cov- 
ered were all entire strangers to him. 
Only one week did he fail to write In- 
dustrial, and there were only eight 
when he wrote less than $1 in Indus- 
trial premiums. For the period he 
closed 775 applications for $79.15—an 
average of over $2 per week. Nor was 
that all. During twenty-one weeks he 
averaged $2,266 Ordinary a week, mak- 
ing a total of $47,600, or an average of 
over $1,200 per week for the whole 
thirty-nine weeks. Splendid results! 

True; and what Mr. Wideawake did, 


you can do, and, moreover, in your own 
best interests you surely should try 
your level best to do. Think of the 
stimulating influence of your personal 
example in writing and closing business, 
and of the point and emphasis which ac- 


tual accomplishment gives to your 
words. Remembering your own early 
experiences in canvassing, conceive 


what the results of your efforts mean 
to the new man and his family, and 
how much they affect your efficiency 
and individual usefulness in the Com- 
pany. Then make this your rule to be 
followed without exception: That you 
will be the constant companion of the 
new Agent all of every working day in 
the week for one entire week. Let this 
be the minimum. If necessary, stay 
with him longer, and make every hour 
of your labor with him effective and 
productive, doing for him as you would 
have another do for you under similar 
circumstances, and starting him off in 
the business, not only with a full stock 
of self-reliance and good cheer, but also 
with a bunch of applications, signed and 
completed, to stiffen his backbone, if 
needs be, when he goes it alone.—The 
Intelligencer, published by the Metro- 
politan. 





VALUE OF A PURPOSE. 





A man’s success is not measured by 
mere accident or so-called luck. Gen- 
erally speaking, men accomplish what 
they honestly and earnestly strive for, 
and receive what they are entitled to. 
Their record and reputation, their 
gains and emoluments—these are all 
coined from their own mint, each man 
being maker and shaper of his own 
business mould, says The Intelligencer, 
published by the Metropolitan Life. 

By some superintendents, at least, 
this statement of fact will be recalled 
at the annual convention next January. 
What is particularly required at this 
hour, and throughout the month, from 
every superintendent who is short of 
his Industrial or Ordinary Apportion- 
ment, is a vigorous rally of his forces 
and concentration of effort in order 
that unfilled promise may be transform- 
ed into complete fulfilment. Those 
superintendents will work wonders 
with their staff records who day by day 
give personal encouragement and per- 
sonal aid to their agents in placing 
business that is still open. But not an 
hour can be lost or wasted from now 
on to the close of December 3l1st—now 
on to the occasion when you will look 
either with keen disappointment or 
with genuine satisfaction on the re- 
sults for the year. 





A Wise Move. 





The minority stockholders of the In- 
dustrial Life, of Terre Haute, which 
company recently re-insured its busi- 
ness in the Public Savings Life of 
America of Indianapolis, have with- 
drawn the suit seeking an injunction to 
prevent the deal. This is a sensible 
move. The policyholders of the Indus- 
trial Life will be well taken care of by 
the Public Savings Life. H. Thos. 
Head, president of the latter institu- 
tion, has enjoyed a practical and suc- 
cessful field experience in industrial in- 
surance. He knows the value of satis- 
fied policyholders, and a_ persistent 
agency organization, and the progress 
of the Public Savings is substantial evi- 
dence that he has the ability to carry 
out his ideas. 





Unlucky. 





A life insurance man has been found 
who thinks it is unlucky to start out 
with an application in his pocket. He 
found it decidedly unlucky the other 
day to be without one, for the prospect, 
who had decided to divide the business 
between him and his competitor, gave 
it all to the latter rather than put the 
matter off. Funny story, isn’t it? And 
it is true. 
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ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company: 
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A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 
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A NOBLE ROMAN GONE. 





When death ended the earthly career 
of George F. Seward, president of the 
Fidelity & Casualty Company and the 
Nestor of casualty underwriting, the in- 
surance world lost one of its ablest 
counselors. 

Mr. Seward was a man of large and 
varied accomplishments. For twenty 
years he served his country in the 
diplomatic field, earning high praise 
from those competent to pass upon the 
character of his labors. In the casualty 
insurance area he has ever been fore- 
most in championing correct practices, 
and opposing those that savored of in- 
iquity. 

Blunt to a degree, he never temporiz- 
ed with an evil. His cordial invitation 
to a leading New York politician that he 
“go to Hell,” when the latter suggested 
a $10,000 coatribution as the price for 
killing an objectionable statute, was 
characteristic of Mr. Seward. 

One of the founders of the Liability 
Conference and prominent in its man- 
agement to the hour of his death, Mr. 
Seward was likewise an active figure 
in the councils of the Board of Casualty 
and Surety Underwriters. 

Batterson, Masters, Seward—three 
sturdy figures, able men and true. The 
casualty world is the better for their 
having labored in it, and in the troublous 
days that are ahead their counsel will 
be sorely missed. 





FOR CIVIL SERVICE RULES. 





With his approaching retirement as 
insurance commissioner for Minnesota, 
John A. Hartigan expresses the belief 
that better service would be rendered 
if the office of insurance commissioner 
were placed under the civil service 
rules. 

Under the present system, the tenure 
of office is uncertain, and there is little 
incentive for the incumbent to make 2 
special effort to master the details and 
duties of the position. Of course, there 
ig always the obligation resting upon 
the servant to render the best possible 
service to those whom he serves, but 
remarkably few enter upon their work 
as insurance commissioners with the 


degree of zeal which would predominate 
if assured that the position was their's 
as long as they acquitted themselves 
worthy of the task assumed. 

For many years company managers 
have been desirous of uniform require- 
ments upon the part of State insurance 
departments, but this is impossible with 
a system whereby the personnel of the 
body entrusted with the power of super- 
vision, and with whom the companies 
must make terms, is continually chang- 
ing. 





THEORY VS. PRACTICE. 





Speaking before the Inter-State Com- 
merce Commission, Louis D. Brandeis, 
of Boston, entered a protest against the 
proposed increase in freight rates by 
railroad corporations. He not only con- 
tended that an increase was unneces- 
sary and not justified by present condi- 
tions, but said that railroads are actual- 
ly managing their business so un- 
scientifically that more than $1,000,000 
a day could be saved by the introduc- 
tion of improved methods. A net saving 
of $365,000,000 per year! What a fine 
dividend to stockholders that would be! 

The idea was sensational and furnish- 
ed a good subject for flaring headlines. 
Doubtless everything would have gone 
along lovely, had it not been for the 
willingness of railway officials to make 
way for a man of the Brandeis type; 
at any rate be is confronted with otf- 
fers from railroad corporations to enter 
their service at his own price, if able 
to eftect the economies in anything like 
the magnitude outlined before the Inte7- 
State Commerce Commission. Will he 
accept? Not at all! His arguments 
look best when in theoretical form. 
Reduced to practice, they are a fizzle. 

We have in mind the Brandeis plan 
for replacing the great system of in- 
dustrial insurance by the introduction 
ci the over-the-counter or savings banks 
scheme. Institutions built up through 
decades of tireless effort and superb 
luanagement were pictured as flounder- 
ing along with no chance to do business 
once this new idea was in practical 
operation. 

The sequel is too well known. Banks 
opened up insurance departments and 
invited the public to step up to the 
window and take out policies, but they 
came not. Employers, philanthropists, 
etc. and even Brandeis joined in a de 
termined effort to make the plan a suc- 
cess; agents were hired to extol the 
virtues of the new idea, but all to no 
avail. The lesson long ago learned by 
life insurance companies, i. e., that peo- 
ple must be constrained to insure their 
lives, hag finally been forced upon the 
sponsors for the over-the-counter plan 
inaugurated in Massachusetts, and it is 
now recognized that the agent renders 
adequate service for the commission 
received. 

Incidentally a pet theory has been 
exploded because of its impracticability, 
and there need be no fear that Mr. 
Brandeis will accept the presidency of 
one of the leading railroad corporations 
and demonstrate the feasibility of the 
proposition to save $1,000,000 per day 
through the installation of scientific 
methods. His plan is theoretical and, 
like the savings banks life insurance 
scheme, looks best on paper. 


FEAR DECREASED INTEREST RE 
TURNS. 





Appearing before the Inter-State Com- 
merce Commission on Saturday last, 
George E. Ide, president of the Home 
Life of New York, on behalf of the As- 
sociation of Life Insurance Presidents, 
called attention to possibility of de- 
creasing the earning power of railroad 
corporations to a point where it would 
be impossible to pay reasonable divi- 
dends on the stock and bonds issued. 
He made no claim as to being in posi- 
tion to say whether the present net 
earnings were inadequate, justifying the 
proposed increase on freight rates, but 
pointed out that any action taken by 
the Commission should have due regard 
to the obligation—moral or legal—of 
railways to pay proper dividends to 
stockholders and bondholders. 

Mr. Ide said that 37% per cent. of 
the assets of his company, which has 
45,000 policyholders, is invested in rail- 
road securities. 

That this possible embarrassing situa- 
tion is not a mere outburst of imagina- 
tion is evidenced by the fact that bank- 
ing institutions through their representa- 
tives sound a note of warning similar 
to that expressed by Mr. Ide. 

While banks aim to earn a fair rate 
of interest on funds invested, the pos- 
sibility of injury through a decline in 
railroad securities does not loom up be- 
fore them with anything like the menac- 
ing proportions that would confront life 
insurance companies. Banks at any in- 
terest-paying period may give notice of 
a decrease in the rate of interest paid, 
but not so insurance institutions—par- 
ticularly life. They have contracts out- 
standing, which may run for from 10, 
20, 50 and even 100 years before matur- 
ity, the very terms of which demand 
that a stipulated rate of interest be real- 
ized on the funds reserved throughout 
the life of the policy. This is essential 
for the accumulation of the assets nec- 
essary to carry out the terms of the 
policy. 

Another serious feature is the possible 
depreciation in values with the decline 
in the dividend rate. It is not to be 
expected that a three per cent. bond 
will command the same price as one 
of the four per cent. variety issued by 
the same corporation. A large decrease 
in assets might mean an impairment of 
reserves for some life insurance com- 
panies, which, of course, would mean 
inability to meet obligations assumed. 

The point emphasized by Mr. Ide is 
well worthy of serious consideration. 





A Stolen Name. 





One of the things that is seemingly 
hard to justify is the practice of insur- 
ance departments in permitting a new 
company, when applying for its first 
license, to take the identical name of 
another existing company, or a name 
so similar as to be certain to cause con- 
fusion and embarrassment in the fu- 
ture. The Illinois Department has just 
licensed the American Life of Chicago, 
notwithstanding the American Life of 
Des Moines has been in business for 
ten years, and we have besides the 
American Central and two American 
Nationals. It is easy to believe that 
the Chicago company, a reorganized 
assessment concern, did not know of 
its “American” contemporaries, but the 
Insurance Commissioner of Illinois can 
hardly plead ignorance to that extent 
as an excuse. 





OF PERSONAL INTEREST 


The Travelers Insurance Company an- 
nounces the promotion of three young 
men who have made good in service at 
the home office. 

L. Edmund Zacher becomes assistant 
treasurer; John Edgar Ahern, assistant 
secretary of the accident department, 
and Robert J. Sullivan, assistant secre- 
tary liability department. 

L. Edmund Zacher was born in Hart- 
ford, and was graduated from the Hart- 
ford Public High School. He entered 
the service of the Charter Oak National 
Bank shortly after graduation, and in 
October of the same year accepted a 
position in the Farmers & Mechanics 
National Bank, where he remained for 
nine years, leaving the post of discount 
clerk about five years ago to become 
secretary to the president of the Trav- 
elers. In that position he soon became 
familiar with the company’s invest- 
ments and has been from time to time 
charged with greater responsibilities 
concerning them. The Travelers has 
never appointed a treasurer, the presi- 
dent discharging the customary duties 
of that office. The appointment of Mr. 
Zacher as assistant treasurer is, there- 
fore, an orderly promotion. 

John Edgar Ahern is a native of Hart- 
ford, where he was born August 6, 1880. 
His father was employed for nearly 
forty years by the New England Granite 
Works, of which the late James G. Bat- 
terson was proprietor. Mr. Ahern was 
graduated from the Hartford Public 
High School and entered the service of 
the Travelers on July 1, 1898. He lost 
no time in finding a vocation in which 
he has been eminently successful. In 
April, 1899, he was assigned to duty in 
the accident department, of which he 
became the chief clerk in 1905. His 
work has brought him into relations a‘ 
the head office and in the field with the 
representatives of the company and of 
other companies, so that his acquaint- 
ance in the accident insurance fraternity 
has become a very extended one for a 
man of his years and experience. 

Robert John Sullivan was born in 
Hartford, and was graduated from the 
Hartford Public High School. He en- 
tered the employ of the Travelers in 
July, 1899, and was connected with the 
accident actuarial department for the 
following five years, where he acquired 
a technical knowledge of the business. 
In 1904 Mr. Sullivan was transferred to 
the liability department, and not long 
after was put in charge of its office 
force. He developed unusual ability in 
office organization, obtained a very high 
degree of efficiency and established 
standards for both speed and accuracy 
in the transaction of business. These 
duties required a close relation between 
Mr. Sullivan and the secretary of the 
department, and he naturally developed 
into a line of work, of which his present 
appointment to the official staff of the 
company is but the logical result. Of- 
ficial recognition has been fairly earned 
by Mr. Sullivan, who will assume the 
duties of his new position without sub- 
stantial change in the work he has been 
doing for several years. 














Among the directors of The Bank of 
Pittsburgh, N. A., which is celebrating 
its 100th anniversary, is C. M. Logue, 
of Logue Brothers & Co., well known 
Pittsburg general agents. The Bank of 
Pittsburgh is one of the strong finan- 
cial institutions of the country, having 
a cash capital of $2,400,000; surplus 
and undivided profits, $3,092,185; circu- 
lation, $2,176,097; deposits, $17,658,229; 
making total resources of $25,326,511. 

In insurance circles the ability of 
Mr. Logue is well recognized, the agen- 
cy which bears his name having devel- 
oped to the front rank, so that it is not 
surprising to find him listed on the di- 
rectorate of such a strong institution. 
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FIRE INSURANCE DEPARTMENT 











BAD FAILURE AT LLOYDS 


ANGOVE SYNDICATE HARD HIT. 








Combination Largely Patronized by 
American Brokers—On Some of 
Our Big Lines. 





London, England, Nov. 23.—Spe- 
cial correspondence.—Announcement is 
made here of the failure of the Angove 
Syndicate of Underwriters at Lloyds, 
one of the most aggressive bidders for 
American fire business, and largely 
patronized by brokers of New York, 
Chicago and other central points in the 
States. The outfit had eight members, 
four of whom have failed, their mis- 
fortune having been announced. 

The Angove Syndicate, fed largely 
through the brokerage house of Mor- 
gan Lyons & Company of this city, be- 
gan plunging two years ago. It slashed 
tariffs all to smithereens, and wrote so 
recklessly that it was refused the 
guarantees accorded more sanely con- 
ducted Lloyds combinations. The ex- 
pectation is that America insurers and 
brokers will be badly hurt by the fail- 
ure. 





WILL MANAGE WESTERN FIELD. 





Charles R. Street Succeeds J. H. Len- 
ehan as General Agent of the 
Fidelity-Phenix. 





Chicago, Nov. 30th—Charles R. 
Street has been appointed general agent 
of the Western Department of the Fi- 
delity-Phenix Fire, with headquarters 
at this city. He succeeds J. H. Lene- 
han, resigned. 

Mr. Street had been identified with 
the Western department of the Phenix 
of Brooklyn for many years prior to 
its merger with the Fidelity. He is 
thoroughly familiar with the Western 
territory, and is unusually popular 
with the field force. 

Following Mr. Lenehan’s resignation, 
Vice-President George E. Kline came to 
this city, concluding the arrangement 
above noted. 





CONVICTED BY JURY. 





Southern Underwriters Condemned to 
Pay $400 Each for Combining 
in Rate-Making. 





After an extended trial some twenty 
underwriters, prominent in the councils 
of the Southeastern Underwriters As- 
sociation, were found guilty of combin- 
ing to advance rates at Newport News, 
Va., and were fined $400 each by a jury 
in the Corporation Court on Friday last. 


An appeal from the verdict was 
promptly taken. 
The men convicted are: A. H. Har- 


ris, secretary of the Virginia committee 


of the Southeastern Underwriters Asso- 
ciation; L. R. Warren, chairman of the 
Virginia committee; William R. Rob- 
bins, E. H. Jones and A. M. Travers, of 
Richmond; B. A. Hamlin, of Danville, 
members of the Virginia committee; 
W. R. Prescott, president of the Asso- 
ciation; A. B. Andrews, manager; Dan- 
iel B. Harris, Guy Carpenter, George H. 
Collins, A. L. Brooks, R. N. Hughes, R. 
T. Caldwell, J. S. Middleton and H. M. 
Tanner, of Atlanta, Ga.; Dana Black- 
mar, of Columbus, Ohio; H. C. Hare, of 
Jacksonville, Fla., and R. J. Smith, of 
Charlotte, members of the executive 
— of the governing organiza- 
tion. 





DOSSER FOR PRESIDENT? 





Special Agent of Fireman’s Fund Likely 
to Head Underwriters Association 
of New York State. 





At the annual meeting of the Under- 
writers Association of New York, which 
will be held at Syracuse on the 13th 
inst., officers for the new year will be 
chosen. While there is some talk of an 
opposition ticket, the prevailing senti- 
ment is that long established precedent 
will be followed, and the new chief exe- 
cutive of the organization will be its 
present senior vice-president, C. E. 
Dosser, special agent of the Fireman’s 
Fund. 

W. W. Lennox in turn will likely be 
advanced to the first vice-presidency, 
while E. Stanley Jarvis is mentioned 
for the second vice-presidency. 

Frank L. Curtis, the present president 
of the Association, has made a most 
capable official, handling the business of 
the meetings in a direct and fair-minded 
manner. Ag a student of parlimentary 
procedure Mr. Curtis is accounted fully 
the equal of genial “Jim” Carothers. 





$15,000 Fire at Newton, N. J. 





Damage figured at $15,000 resulted 
from the fire at Newton, N. J., on Thurs- 
day night last. The livery stable of 
Roof & Snyder was destroyed; the ad- 
joining barn of Jacob Snyder badly 
damaged; the barn and garage of Wil- 
liam H. Earl burned, while nearby 
the Cochran House ice house and car- 
penter shop of Thomas Farrell suffered 
more or less. Good work by the fire- 
men prevented the destruction of the 
Cochran House, although it was a nar- 
row shave. 





Merger Proposed. 





A proposition to take over the busi- 
ness of the Allegheny Fire has been 
made by the Humboldt Fire, and will 
be submitted to the stockholders of the 
former company. Both institutions are 
located on the North Side, Pittsburg. 

Should the deal be consummated the 
capital stock of the Humboldt will be 
increased to $300,000, and its surplus 
to policyholders will be over $600,000. 


FAVOR STATE RATE-MAKING. 





Missouri Local Agents Will Make 
Another Attempt to Secure 
That End. 





A second attempt to have the State 
make fire insurance rates is being ac- 
tively fathered by the local agents of 
Missouri. 

Last year a law to the same end 
passed both houses of the Legislature 
but was vetoed by Governor Hadley. 





AETNA’S BIG WESTERN BRANCH. 





Absorption of Northwestern Department 
Gives Manager Gallagher Many 
States and Heavy Premiums. 





By the consolidation of the North- 
western Department of the Aetna Fire 
at Omaha, with its Western Department 
at Chicago, this one office of the com- 
pany will handle the business of seven- 
teen states. The number of agents 
reporting is about 5,000, and the pre- 
mium income of the department will 
be in the neighborhood of $3,500,000. 

Thomas E. Gallagher, who will man- 
age the enlarged territory, has been the 
Aetna’s Western manager for thirteen 
years. William H. Wyman has been 
the manager at Omaha for twenty-five 
years and has been in the service of 
the company for fifty-six years. He 
was retired on a pension. 





WILL BE STRONG. 





Vulcan Fire Organizing at Oakland, 
Cal.—Proposed Capital and Surplus 
of One Million Dollars. 





Present indications are that the 
Vulean Fire Insurance Company now 
in process of organization at Oakland, 
Cal., will be ready to issue policies at 
the beginning of the coming year. The 
company will begin business with a 
paid up cash capital of $500,000 and a 
similar amount in surplus, also paid up 
in cash. Representative business men 
of Oakland and vicinity are said to be 
giving every aid to the project because 
of the benefit the Company is expected 
to bring to its home city. In point of 
financial backing the Vulcan Fire will 
be with one exception the strongest fire 
company in the Pacific Coast territory. 

In addition to its cash capital and 
surplus of one million dollars, policy- 
holders will have the special protection 
afforded by the famous California stock- 
holders liability law. This latter pro- 
vides that stockholders are at all times 
liable for a corporation’s obligations. 

The Vulcan Fire has as its president 
I. H. Clay of Oakland, three times presi- 
dent of the California State Association 
of Local Fire Insurance Agents and an 
untiring worker in the cause of proper 
practices in insurance. Mr. Clay is 
generally regarded as one of the 
strongest men in the local agency busi- 
ness in California and is universally 
respected for his integrity and business 
ability. He is the local representative 
at Oakland for the Home, Phoenix of 





San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


funds largely supplied by head 


office in Liverpeol 


Liverpool 


am Fondon 


mm Globe 


U. S, Gash Assets, Dec. 31, 1909 $13,885,802.88 


Supls, - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


5,119,180.30 
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1,427,290.00 
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London and Westchester and has built 
up a large business. As president of 
the Vulcan Fire, he will direct the efforts 
to secure business for the company the 
underwriting being in charge of a 
skilled home office man to be chosen 
later. It is reported that to date the 
company has 300 stockholders located 
im some 60 cities of California. 





NOT COURTING INVESTIGATION. 





Promotors of Fire Securities Company 
Prefer Delaware as a Home to the 
Empire State. 





When the New York Insurance De- 
partment became active in its investiga- 
tion of stock promotion schemes, th« 
headquarters of the Fire Securities Com- 
pany was transferred from the Empire 
State to Delaware. The Fire Securities 
Company was formed to promote the 
First National Fire Insurance Company 
of Penna. ; 








$5,000,000 Added Capital for North 
British & Mercantile. 
Presumably in connection with the 


purchase of the Railway Passengers’ As- 
surance Company, says the Journal of 
Commerce and Commercial Bulletin, the 
directors of the North British & Mer- 
cantile Insurance Company propose to 
offer £1,056,898 of 4 per cent. prefer- 
ence stock at par to present sharehold- 
ers, in proportion to their present hold- 
ings. 





Fire-Proof Schools for New Jersey. 





Senator J. S. Frelinghuysen, chair- 
man of the committee investigating 
the conduct of the public schools in 
New Jersey, says the committee will 
recommend the passage of laws requir- 
ing better fire protection in the schools 
It is proposed to compel the instaila- 
tion of automatic sprinklers on each 
floor of the present structures, and to 
prohibit the erection in future of any 
save thoroughly fire-proof buildings 


Another for James & Co. 


Through the offices of Fred S. James 
& Company, Chicago and New York, the 
stalwart Gresham Fire & Accident In- 
surance Society, Ltd., Great Britain, will 
write strictly surplus business in the 
United States. 





OUTLOOK PROMISING. 





(Continued from page 1.) 
practice there is no “preferred class” 
of business in the latter field, and man- 
agers feel that the only way to deal 
with the territory is to apply con- 
tingents, thus putting it squarely up to 
the local men to make a profit for their 
companies. 

The Fire Underwriters Association 
lies dormant, and if, as now seems 
probable, the plan submitted for the 
Pastern Union be carried into effect, the 
first named organization will quietly 
pass out of existence. 





Over $119,000,000.00 


Losses Paid in the United States 


Insurance Zo. 


CIMICED 


HENRY W. EATON, 


MANAGER 


G. W. HOYT, 


DEPUTY MANAGER 


J. B. KREMER Jr. and T. A. WEED, 


AGENCY SUPERINTENDENTS 


NEW YORK OFFICE 


45 William St. 
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THINK EXPENSES 100 HIGH 


REDUCED. 





WANT COMMISSIONS 





Merchants Association of New York 
Also Suggests Modification of Taxes 
on Insurance Companies. 





That the rate of commission paid fire 
insurance agents in New York State is 
te high, and that the same charge holds 
good with respect to taxes imposed up- 
on the represented companies, are the 
primary conclusions reached by the 
committee on insurance of the Merchants 
Association of New York. 

The attitude of the Association with 
respect to the matter is thus set forth 
in part in a communication sent by it 
several days ago to the New York Legis- 
lative Investigating Committee: 

“In the city of New York 5 per cent. 
or 10 per cent. brokerage is paid upon 
premiums derived from the central busi- 
ness district, increasing to 25 per cent. 
in the case of residences, churches, etc. 
In other parts of the State many com- 
panies pay flat commissions to agents 
of 15 per cent., others pay 20 per cent. 
or 25 per cent, and an additional com- 
mission up to 10 per cent., contingent 
upon the profits on business secured. 
The large amounts so paid for com- 
missions are of course included by the 
companies in the cost of doing business, 
which total cost must be provided out 
of the aggregate premiums derived from 
insurers. In consequence these pre- 
miums are materially higher than they 
would be were the commissions guaged 
upon the scale of compensation to sales- 
men which usually prevails in other 
branches of business. 

“The great disparity between the cost 
of selling insurance and the cost of 
selling merchandise raises the question 
whether the existing system and scale 
of commissions do not impose an ex- 
cessive and unnecessary burden upon 
the premium payer, without any cor- 
responding benefit to the insuring com- 
panies, and whether the existing system 
might not be so modified as to materi- 
ally reduce the loading which each pol- 
icy now carries by reason of the large 
cost of commissions. 

“While this association is not pre- 
pared to assert that the present system 
of commissions is not a reasonable and 
proper adjunct of the insurance busi- 
ness, or to assert that it involves a large 
element of avoidable waste, to the detri- 
ment of policyholders, it submits that 
the subject might be inquired into by 
the Legislative Investigating Committee, 
in order that the facts may be fully 
developed and that if any unreasonable 
waste be found to exist a remedy may 
be devised, 

Burden Borne by Insurers. 


—= 


State, but actually borne by insurers, 
whereby the cost of insurance is materi- 
ally increased. The imposition upon tne 
business of insurance of taxes tor rev- 
enue is opposed to sound principles of 
taxation. Ordinary taxes represent the 
payment to the Government of a part 
of the profit derived from the economic 
use of wealth. Taxes denived from an 
insurance fund represent an addition to 
the burden upon a community imposed 
by the destruction of wealth It is 
wholly unjust that the fund exacted 
from the community to distribute the 
burden of destruction should be in- 
creased by government exaction. 

“The business of insurance, however, 
is one to which governmental regulation 
is applied on the theory that the busi- 
ness shall be safely and properly con- 
ducted and that those who contribute 
to the fund shall be guaranteed the pro- 
tection for which they pay. If govern- 
mental regulation is necessary, it may 
not be unreasonable that the cost of 
such regulation should be borne by the 
business of insurance and paid for out 
of premiums derived from insurance. 
Any taxation of insurance beyond the 
sum necessary to pay the cost of regu- 
lation is unreasonable and unjust, and 
should be abolished. 

“At present a corporation tax is ex- 
acted from insurance companies under 
Section 187 of the Tax Law, from which 
the State derived during the last fiscal 
year $1,236,973.53. Under Sections 3 
and 34 of the Insurance Law, a so-called 
reciprocal tax is imposed upon com- 
panies of other States, the rate of said 
tax equalling the rate imposed by such 
other States upon the insurance com- 
panies of this State. The amount col- 
lected under these provisions was $427,- 
074.40. The local authorities of every 
municipality in the State having a fire 
department are likewise empowered to 
impose a tax of 2 per cent. on the gross 
premiums derived from all insurance 
business transacted by foreign com- 
panies within that municipality. No 
data are available showing aggregate 
amount of such local taxation. In the 
city of New York, however, during the 
last fiscal year the amount exacted un- 
der this special tax was $301,577.05, 
which amount was paid for the benefit 
of the Firemen’s Pension Fund. 

Yields Large Returns. 

“The aggregate of the item cited above 
is upward of $1,965,000. The total cost 
of conducting the State Insurance De- 
partment, to which the regulation of in- 
surance companies is entrusted, was 
about $226,000 during the same period. 
Thus, after payment of all the expenses 
incident to regulation, the State derived | 
a net revenue from the taxation of io | 
surance companies of about $1,739,000, 
exclusive of the probably considerable | 
amount paid to local authorities for the | 








































“This association calls attention to benefit of fire departments. 
the heavy burden of special taxation “Owing to the varying rates of taxes 
laid upon insurance companies in this imposed upon insurance companies of 
FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
l DIVIDENDS | Bid 
OOMPANIES CAPITAL aneres. l When | price omy 
nnl. Div. | Payable per ct. | 
City of New York... 10 2 : 205 
Commonwealth. . 10 Ja&J 326 | _.... 
Continental ........ = 40 Jad 1025 | 1075 
Em pir I ii isn titans Ovend Saswnedehie es 8 Jad 125 tie 
F blity- Phenix . v V 300 | 310 
German Alliance.. 15 J&J 275 300 
German-American... 30 Jad 550 560 
Germania ($50) Fire « 18 Jad 285 205 
Glens Falls ($10)... 30 Jad 1525 ae 
Globe & Rutgers... 40 ? 475 500 
Hanover ($50). 15 JaJ 200 210 
Home Fire 30 Jad 640 650 
Nassau ($50) 10 Jad 165 175 
Niagara ($50) ....-..... 20 Jad 300 305 
PUD ccsncnscscccscccsesessncenes 10 A&O 155 | 165 
Pacific ($25 14 J&J 185 wae 
Peter Gooner (630 6 Jad 90 105 
Stuyvesant .-.--- cee ccc ceececeeecceeneeeeees 10 Jad 155 160 
United “States ($25).. v v 60 70 
Westchester ($10) ....--.---.--. | 40 F&A 455 se. 
Williamsburg City ($50) ........ 20 Jad 380 400 
Etna Life | 15 Q 650 | 660 
Connecticut General.. } 8 Jad 250 aie 
Equitable .. | 7 A 300 ek 
Germania... ; 12 Jad 210 225 
Hartford Lite 10 J&aJ 150 sete 
ome Life 12 M&N 275 aan 
Manhatian L ReoLig ck dseeaayeayvedalanes ine | 26 O&F 400 426 
etropolitan 28) pci veninendsicehoeoiabele 2.000, pill } 7 M&N 155 175 
redent Tas dnavnaceedhinndeedeesnel | 10 450 500 
ravellers Hartford ........... ewowssesensed 2.000 20 be siti 
OOO ons cean sc cuspcradeseond | 000 | 7 T&I 106 
V-No Information Q-Quarterly ee 





different classes, it is impossible to 
state the average percentage upon the 
aggregate of premiums represented by 
the foregoing total, but it is probable 
that the special taxes exacted amount 
to between 2 and 3 per cent. The 
premium rates charged by insurance 
companies represent not only the 
amount necessary to meet fire losses, 
plus a reasonable profit upon the capital 
of the companies, but also represent and 
are based upon the expense of conduct- 
ing the business, and of this expense 
the item of taxation is a large and im- 
portant one. 

“In the course of the inquiry held dur- 
ing the current year by the Illinois Fire 
Insurance Commission there was present- 
ed a tabulation of the taxation of fire in- 
surance companies for the eighteen years 
1891 to 1908, inclusive, showing the ratios 
of taxesto premiums less losses and ex- 
penses. This tabulation was compiled 
from official figures of the New York 
State Insurance Department and showed 
that, while the profit to premiums in 
the eighteen years had been only 3.06 
per cent., the ratio of taxes to premiums 
had been 2.67 per cent., and that the 
taxes paid in the period named aggre- 
gated an amount equal to 87.5 per cent. 
of the profits derived from the business 
transacted. 

“As urged above, this excess of tax- 
ation is simply a burden upon calamity. 
The whole subject should, therefore, be 
carefully investigated by the Legislative 
Investigating Committee with a view to 
recommending legislation to modify or 
abolish these burdensome and objection- 
able taxes.” 





VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 








December 1, 1910. 
NEW YORK TORONTO 
LONDON CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 











H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
__ Atlantic City ai Vicinity 





Have desirable opening | for 
another strong company. 

















Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Glens Falis Albany 

Buffaio German Dixie Fire 

Security Ins. Co. of No. Am. 
(of New Haven) 


—FoR— 
NEWARK anv ESSEX CO. 


Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 








Established 1864 


gE. Ss. 


66 BROADWAY ° 


Telephone 2817 Rector 


BAILEY 


——DEALER IN—— 


Fire Insurance Stocks ‘‘A- Specialty” 


NEW YORK 








Calumet Insurance Company 
CHICAGO 











AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 
PRESIDENT 
381-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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INVESTIGATE NEWARK FIRE 


FACTORY PROVED DEATH-TRAP. 








State Inspectors Gave It a Clean Bill, 
But Insurance Men Classed it 
“Extra Hazardous.” 





The disastrous fire in Newark, N. J., 
last Saturday, when a four-story brick 
factory building at 216-228 High street, 
was completely demolished, entailing a 
property loss of approximately $150,- 
000, and resulting in the death of 23 
persons, promises to cause a big shake- 
up in the State factory and municipal 
inspection departments of New Jersey. 
The records of the State department of 
labor show that during the past five 
years, five inspectors of the depart- 
ment have reported on this property 
without any intimation that the build- 
ing was deficient in any of the require- 
ments and not properly provided with 
exits. The fact that the factory proved 
to be a death trap and operated in vio- 
lation of the standard requirements, 
revealed the incompetence or derelic- 
tion of the inspectors of the city and 
State. 

“Extra hazardous” was the classifica- 
tion among fire insurance men of the 
High street factory burned Saturday. 
The records of the old Newark Fire In- 
surance Exchange show that it was 
given particular attention in the “clean 
up” campaign conducted by the ex- 
change. 

A bulky file of letters, written to va- 
rious occupants, evidence the efforts of 
the exchange to eliminate all extra 
hazards. ‘they cover a period from 
1906 down to the abolition of the ex- 
change. 

During that time the rate was grad- 
ually reduced from $2.44 gross on con- 
tents to $2.09, the present rate. The 
rate on the building was $1.69 gross, 
both rates being subject to twenty-five 
per cent. reduction with the co-insur- 
ance clause. 

As a good character of risk the rate 
would have been $1. The $1.09 addi- 
tional was for deficiencies in the risk, 
which the exchange had not succeeded 
in having eliminated. These penalized 
deficiencies were the open elevator, 
the non-standard floors, large area and 


height 
Insurance men attribute the loss of 
life entirely to the easy communication 


of fire between floors. This was due 
to the open elevator and the thin plank- 
ing. Floor requirements for mill con- 
struction are three and three-fourths 
inches thickness. The floors in the 
building were two inches when the 
building was built, about fifty years 
ago. 

Among the perilous hazards eliminat- 
ed by the exchange through moral sua- 
sion and threats of increased rates 
were open bales of excelsior on the 
third floor, where the fire started. An 
inspection several years ago showed on 
this floor at that time, in addition to 
excelsior, one five-gallon can of alcohol 
used in mixing shellac, and one five- 
gallon can of gasoline used in “flash- 
ing” filaments for lamps. 

The method of flashing the filaments, 
the process through which the disaster 
of Saturday occurred, was specially 
safeguarded at that time. A two-quart 
can of gasoline was kept in a wooden 
box connected by a rubber tube with 
a vacuum pump in which the filaments 
were placed. As air was removed from 
the pump, the filaments would become 
covered with gasoline vapor. The cur- 
rent was then applied, forming a hard 
carbon coating over the filaments. 

Among the other hazards in the 
building at the time of this inspection 
were steam-heated glue pots, a forge 
and gasoline on the first floor. The 
gasoline was used for dissolving rub- 
ber. On the second floor was found a 
pint of turpentine and lampblack, kept 








LECITIMATE SURPLUS LINES 





ESTABLISHED 1824 


Authority to adjust and pay all Losses, 
of legal process. 





Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 


FRANK & DuBOIS, U. S. Attorneys, 47 William St., New York 


Funds held on deposit in New York banks for protection of American policy-holders. 


Home Office Assets, $12,191,000 


and Power of Attorney to accept service 











under a work bench for use in marking 
boxes. On the fourth floor was a gas 
stove, used for heating irons. 

With these latent hazards existing at 
a time when close inspection and coer- 
cion was being used to remedy the de- 
fects, nothing is known as to faults 
that had crept into the building during 
the last year. 

“From my intimate cnowledge of fire 
risks in Newark, I know that there are 
many other places in the city where 
conditions are as bad as at the place 
on High street,” said John M. Hughes, 
of the Newark inspection bureau, to- 
day, “and there are many places where 
the chances for loss of life are even 
greater. The proper authorities should 
take immediate steps to prevent a re- 
currence of such a disaster.” 

“The terrible loss of life emphasizes 
the need of a flying squadron, stationed 
in the central part of the city, as re- 
commended by the Board of Trade in 
1908,” said Charles S. Dodd, manager 
of the Royal Insurance Company. “Un- 
der such a plan the men would be so 
constantly active that they would al- 
ways be up to the maximum of efficien- 
cy for just such work as was required 
Saturday. 

Some Recent Newark Losses. 

“The insurance loss this year is al- 
ready a record one for Newark, though 
but ten months have gone by,” contin- 
ued Mr. Dodd, reading from a paper in 
his hands. “In January the loss was 
$138,140.18; in February, $172,043.24; in 
March, $28,232.02; in April, $17,482.41; 
in May, $99,758.86; in June, $62,046.31; 
in July, $53,837.87; in August, $23,801.- 
68, and in September, $421,036.68. A 
total of over $1,000,000. What the un- 
insured loss has been during these ten 
months one can only conjecture.” 

“Experience has shown that the best 


measure of prevention and protection ; 


from fires is through concerted penal- 
izing on the part of the companies. We 
have laws enough, but they are only 
enforced spasmodically when public of- 
ficials are stirred up by a calamity call- 
ing attention to their own laches,” said 
another insurance man. 

“I do not mean that the matter 
should be left entirely to the insurance 
companies, but we can be sure that 
while they do have power to accom- 
plish anything, they are constantly at 
it, and constantly making progress for 
a betterment of conditions. They do 
this by penalizing deficiencies.” 





A GOLD MINE! 





Opportunity Afforded Prospective !n- 
vestors to Participate in Profits of 
New Insurance Company. 





To a select few, whose names have 
graciously been mentioned by Dr. E. W. 
Belknap, medical director of the Syra- 
cuse University, opportunity is affard- 
ed to invest their savings, large or 
small, in The Fortune Colony, of New 
York. If prompt advantage of the invi- 
tation is taken the chosen will be 
“entitled to participate, with conveni- 
ence to yourself, in the profits of a $5,- 
000,000 New York State fire insurance 
company, which is about to begin a Na- 
tional business, and controls, through 
its 1,700 agencies already established, 
an annual fire insurance business in 
excess of $200,000,000.” After advising 
that only 95 Fortune Colony members 
may share in this golden oppor- 
tunity for wealth getting, the promot- 
ors of the plan gravely state that “the 
average net profits of the 28 New York 
State fire companies for the year 1909 


BAD FIRE IN HARRISBURG. 





Damage Estimated at $200,000—Weakle 
and Spooner Buildings Gutted— 
Single Match Starts Blaze. 





Before the fire that originated with 
a single match at Harrisburg, Pa., early 
last week, was subdued, two buildings 
in the heart of the city were completely 
gutted, and two others were badly dam- 
aged, the aggregate loss being placed 
at $200,000. 

It is figured that the loss to the build- 


ings will reach $150,000, the Cotterel 
structure suffering $50,000, the Holmes 
building $60,000 and the Hardman Com- 


pany’s property $40,000. Tenant losses 
are given as follows: Attorneys George 
R. Barnett and John Alricks, $25; E. H. 
Metz, real estate agent, $50; National 
Lrokerage Company, $100; Harrisburg 
Engraving Company, $200; Aetna Pub- 
lishing Company, $800; Charles H. Bern- 
heisel, architect, $100; S. S. Foutz, 
$200; James Stiner’s restaurant, $500; 
Holmes Seed Company, $24,000; Mead 
& Pitnam, $1,500; Harrisburg Hard- 


ware Company, $20,000; William Knise- 
ly, $1,000. 

One prominent agency office is charg 
ed with having refused to send its daily 


reports through the stamping office of 
the New York Suburban Fire Insurance 
Exchange for the past three months. 
The matter will be investigated by the 
Deviation Committee of the Association 


Inter-State Fine: 


| INSURANCE 





CoMPANY, 
HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 
WITH 
A NATIONAL 
SCOPE 





W. L. REYNOLDS 
Vice-Pres, and Mgr. 


J.P. STOCKDELL 
Asst. Manager 








| «The Leading Fire Insurance Company 


of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital... .. $1,000,000.00 


ee ae 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Precection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - - $1,000,000.00 
Cash Assets - + + $4,395,685.89 
Cash Surplus to Policy 

Holders - - + 82,068,04401 


The real strength of an insurance company Is in the con- 
servatiom ite management, and the managemens of 
THE HANOVER is an absolute assurance of the seturity 
of its potiey. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t See’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














Surplus Lines 





London Lloyds 


(Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 

in seventeen (17) syndicates composed of 116 guaranteed names of 

London Lloyds Underwriters that accept American fire business through 

| our office. Immediate binders given ; 10% commission paid. If you are 

| short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


| MARSH & McLENNAN 


were 87 per cent. stockholders’ profits.” | New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 
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MANAGING UNDERWRITER WANTED 





entirely confidential, 





THE VULCAN FIRE INSURANCE COMPANY OF OAKLAND CAL. 
Will be ready to write business shortly after January 1, 1911 with a paid 
up cash capital annd surplus of ONE MILLION DOLLARS. 
The company has secured many desirable agency connections and now seeks 
the services of a managing underwriter of ability and unquestioned stand- 
ing to assume entire charge of the underwriting policy. 

To such, a splendid opportunity will be offered. 
limited only by applicant’s ability and standing. 
Replies should be addressed to the company and will be treated as 


VULCAN FIRE INSURANCE COMPANY 
Care of The Eastern Underwriter, 105 William St., New York 


Compensation to be 
Money no object. 














AS VIEWED BY THE COURTS 


SOME RECENT LEGAL DECISIONS. 








Termination of Agency—Company Must 
Notify Assured Thereof—Waiver 
of Forfeiture. 





Some decisions of wide underwriting 
application handed down by prominent 
courts throughout the country recently, 
are given below as summarized by the 
Insurance Green Bag, Chicago, George 
J. Kuebler and George R. Brown, at- 
torneys: 

Agency, Termination of—Company Must 
Notify Insured of Revocation of 
Agents’ Authority—Vacancy Permit 
Issued After Revocation of Authority 
Binding. 

On Feb. 13, 1907, McLeod & Gunther, 
general insurance agents, representing 
the Federal, placed a policy in that 
company for 3 years. It contained the 
usual 10 days’ vacancy clause. They 
agreed to a 30 day vacancy and to re- 
new the same from period to period 
until notified to the contrary. On Feb. 
14, 1907, the Federal reinsured the risk 
with others in the National and noti- 
fied the agents to return the supplies 
and close the account as of that date 
and to report thereafter to the National. 
Notwithstanding the revocation, the 


agents, in July, 1908, gave a 30 day 
vacancy permit. The fire occured in 
August, 1908, while the property was 
vacant. Shortly before the fire another 


vacancy permit for 30 days was executed 
by Carroll & King, ageuts for the Na- 
tional. After the fire, McLeod & Gun- 
ter, claiming to represent the Federal, 
undertook to adjust the loss. In the 
lower court there was judgment for the 
company on the ground that McLeod & 
Gunter had no authority to issue per- 
mits and were not the agents of the 
Federal which judgment was reversed 
and remanded by the Sup. Court of 
Miss., saying in part: 

“If McLeod & Gunter continued as 
the agents of the Federal Insurance 
Company up to the time of the fire, so 
far as the policy in question is con- 
cerned, their agreements to renew the 
vacancy permit was binding on the 
company, and the case stands as if re- 
newed and in force when the fire oc- 
curred. ‘An insurance agent, clothed 
with authority to make contracts of 
insurance, or to issue policies, stands in 
stead of the company to the assured. 
His acts and declarations in reference 
to such business are the acts and dec- 
larations of the company. The company 
is bound, not only by notice to such 
agent, but by anything said or done by 
him in relation to the contract or risk, 
either before or after the contract is 
made.’ Rivara v. Insurance Co., 62 Miss. 
720; Fire Insurance Co. r Stein, 88 
Miss. 41 South. 66. * * 

“It is contended that es vacancy per- 
mit issued by Carroll & King, agents 
of the National Insurance Company, at 
the instance of McLeod & Gunter, and 
by the latter handed to Epley, the agent 
of Sutherland, a short time before the 
fire, was sufficient of itself to lead Epley 
to knowledge of the fact that McLeod 
& Gunter were no longer the agents of 
the Federal. We hold that it was not. 
It was not intended as such, but for 


an entirely different purpose. It was 
necessary, in order for the company to 
terminate the agency of McLeod & Gun- 
ter as to this policy, to give either 
Sutherland or his agent, Epley, actual 
notice to this effect; constructive notice 
being insufficient. * * * 
Reversed and remanded.” 
Sutherland v. Federal Ins. 


Co., 
South. Rep. (Miss.) 689. 
* * * 


52 


Waiver of Forfeiture by Adjuster—Sub- 
rogation Under Mortgagee Clause— 
Adjuster by Requiring Builders’ Es- 
timates With Knowledge of Change 
of Possession Violative of Policy, 
Waives Forfeiture and Payment to 
Mortgagee Thereafter Extinguishes 
Right of Subrogation and is Payment 
of the Loss. 

The policy was payable to the mort- 
gagee under the usual mortgagee clause 
with right of subrogation in case the 
policy was void. Insured gave a con- 
tract of sale and put the prospective 
purchaser in possession. After the fire 
the adjuster learned the facts about the 
contract and change of possession. The 
company advised him to pay the lender 
and take an assignment of the securities 
and thereafter settle with insured or 
not, as he pleased. The adjuster after- 
ward required builders’ estimates 
through the attorney of the estate of 
insured. Same were furnished. Upon 
suit to forclose the assured contended 
that forfeiture of policy was waived 
and that the securities should be can- 
celed. The case was submitted to the 
court without a jury, which found the 
law and facts against the company. 
The judgment was affirmed by the Su- 
preme Court of Ga., saying in part: 

“The adjuster, at the time of making 
such request and causing the executor 
of the assured this trouble and expense, 
had authority from the company to dis- 
card the forfeiture, if he saw fit, and 
settle with the assured upon such terms 
as he deemed best; and his dealing with 
the assured as above outlined, looking 
to an adjustment, without any reserva- 
tion of the right to claim a forfeiture, 
might fairly justify the executrix in be- 
lieving that it was his intention to forgo 
the forfeiture and settle the loss under 
the terms of the policy. * * * 

“Having determined that the insurance 
company was estopped from insisting 
that there was any forfeiture of 
the policy, and as the company 
was compelled to pay the lender 
in any event, payment by the insurance 
company to the lender operated as pay- 
ment on the debt of the insured to the 
lender, and operated at that time to 
discharge, to the extent of the payment, 
the debt of the assured to the lender. 
The payment was a conclusive admission 
of loss, and the company is in no posi- 
tion to contend that the payment it made 
should not thus operate because proofs of 
loss were not furnished. The require- 
ment in the policy that suit be com- 
menced thereon within 12 months from 
date of the fire has no application in 
this case, holding, as we do, that the 
payment by the insurance company to 
the lender was an extinguishment pro 
tanto of the debt of the assured to the 
lender. It was a settlement of the pol- 
icy as far as concerned the assured, as 
well as the lende”, and no suit py the 
assured on the policy was mnecessary. 
It follows that the assured, in a suit 
wherein the insurance company sought 





to enforce against her the notes trans- 
ferred to it by the lender, could inter- 
pose in defense thereof a plea of a 
ment, as she did in this case.” 

Scottish U. & N. Ins. Co. v. Colvard | 
|} et al., 68 S. E. Rep. (Ga.) 1907. 
| . > _ 

Repairs and Alterations Without Permit, 
—Repairs and Alterations Without | 

Written Consent Endorsed on Policy | 
| is a Breach of Condition Subsequent | 
| 
| 





Avoiding Policy. 


The policy was dated April, 1904, for | 
|a term of 5 years, and delivered to in- 
‘sured without payment of premium. 
| The agents remitted to the company and | 
charged the premium to husband of in- | 
sured. 14 months thereafter the hus- 
band, with consent of insured, returned 
the policy to be rewritten, stating that 
insured intended to build an extension | 
on premises. The policy covered con- | 
tents only. The agents kept the policy | 
pending the collection of the premium, | 
but endorsed no consent on same for re- 
pairs. At the time of the fire the poli- 
cy was in the control of the agents. 
The company denied liability on the/| 
ground that repairs had been made in 
violation of the alteration and repair | 
clause and that the policy was void. In| 
the lower court there was judgment for 
tne company in which the Supreme Ju- 
dicial Court of Mass. affirmed, saying in 
part: 

“The only power the agents had in 
the matter was to grant permits and to 
indorse upon the policy the consent of 
the company. It was not only the duty 
of the insured to get a permit, but to 
see that the consent of the defendant 
to the changes proposed was indorsed 
wpon the policy. The rule that it should 
ibe so indorsed was a reasonable rule, 
and the plaintiff had consented, to it. 
Kyte v. Commercial Union Assur. Co., 
10 N. E. 518. When the agents received 
the letter (if indeed they received it at 
all) they had the right to assume that 
the plaintiff knew the condition of the 
policy. It was the duty of the plaintiff 
to see that the condition was complied 
with. Even the verbal consent of the 
agents would not have been sufficient. 
o 4 * 


| 
| 
| 
| 


“We are of opinion that under the 
circumstances of this case as found by 
the auditor the defendant is not estop- 
ped from setting up the violation of 
the condition in defense, and that the 
policy was thereby avoided. It becomes 
unnecessary to consider the other 
grounds of defense. The verdict for the 
defendant was rightly crdered.” 
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TOTAL LIABILITIES $2,585,953.23 
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Telegraph 


19 Barclay Street, 


178 Devonshire Street, 
161-163 Randolph Street, 
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Colonial Trading Co., 


The Gamewell Fire Alarm 
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LOGUE BROTHERS & CO. 
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MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
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Atwood v. Caledonian-Amer. Ins. Co., 

92 N. E. Rep. (Mass.) 32. 

Agent’s Lien on Policy—Unpaid Pre- 
mium—Agent Has no Equitable Lien 
on Policies in Force for Unpaid Pre- 
miums on Expired Insurance as 
Against Mortgagee. 

‘An agent carried the premiums for 
insured on policies expiring in 1908 and 
1909. Upon renewal of the insurance 
the total balance with the agent was 
$520 for unpaid premiums. In May, 
1910, the plant of insured was partially 
destroyed by fire and on the following 
July, insured became bankrupt. The 
policies were payable to a mortgagee as 
its interest might appear. All of the 
policies were in possession of the agent 
who, upon receipt of the insurance 
money, claimed a lien thereon for un- 
paid premiums. The mortgagee paid 
the premiums on the policies in force 
and claimed the proceeds and repudiated 
the agent’s claim for premiums on the 
expired insurance. Both parties ap- 
peared before the bankruptcy court, 
which ordered the draft for the insur- 
ance to be delivered to the trustee in 
bankruptcy. In deciding the issues 
against the agent, the U. S. Dist. Court 
for the N. Div. N. Y. say in part: 

“There is no evidence or contention 
of any agreement that Powell should 
hold the policies as security for this old 
indebtedness, or that there was any 
agreement, when they were surrendered 
after the fire, that this old indebtedness 
should be paid from the proceeds of the 
insurance. As I understand the conten- 
tion, it is that Powell has an equitable 
lien or claim on the draft given to sat- 
isfy the loss by the fire mentioned and 
given to satisfy the policy in force when 
the fire occurred, for the balance due 
him for premiums advanced to effect the 
insurance on the buildings in prior 
years while the bank held the mortgage, 
and which insurance had expired when 
the loss occurred. If Powell has any 
such lien, it must arise under some 
statute or rule of the common law; it 
is not based on any contract or agree- 
ment. I know of no rule of law or 
equity which, in the absence of specific 
agreement, gives to a fire insurance 
agent a lien on a draft, check, or money, 
delivered to him by the company he 
represents to pay to the insured the 
amount of loss sustained by fire and se- 
cured by a policy in force, for old pre- 
miums for old and expired insurance on 
the property advanced by such agent to 
his company. Clearly no such rule can 
be held against the mortgagee. The in- 
surance having been effected by the 
owner, the mortgagee could assume the 
premiums had been paid so far as old 
and expired insurance was concerned.” 
In re Sejo Ice Cream Co., 181 Fed. Rep. 
(N. Y.) 627. 

. ~ * 

Warranties Promissory—Sprinkler War- 
ranties Suspended—A Policy in Terms 
Void for Breach of Warranty is Mere- 
ly Suspended During the Breach and 
Revived if the Breach of Condition 
Does not Exist at the Time of Loss. 
(The decisions of this case by the 

Sup. Court of Wash. reported, Fire In- 

surance No. 9, Mar. 2, 1910, reversed.) 

After deciding this case in favor of 
the company on the ground that insured 
violated the warranty to maintain the 
automatic sprinkler system in good or- 
der at all times, the Sup. Court of Wash., 
granted a rehearing an1, upon argument 
en banc, reversed its former decision by 
which the law of warranties in that 
State is in effect abolished. The opin- 
ion of the court contains a large number 
of cases, both old and new, tending to 
limit and circumscribe the well-known 
doctrine of warranties and the decision 
is mainly based upon the finding of the 
lower court that, although the sprinkler 
system was shut off for about 3 weeks 
during alterations and repairs, it was in 
working order at the time of the fire 
and that the cause of the fire was, in 
no way, attributable to the discontinu- 
ance of the sprinkler system. That the 
court fell in error by reason of extreme 
cases is best evidenced when it says in 
part: 

“But we are satisfied, from an ex- 


amination of all the cases cited by both 
appellant and respondents, and of all 
that we have examined on our own mo- 
tion, that the statement of Elliott on In- 
surance above quoted, to the effect that 
the weight of authority seems to sup- 
port the view that a violation of a con- 
dition that works a forfeiture of the 
policy, merely suspends the insurance 
during the violation, is a correct an- 
nouncement. In Trader’s Ins. Co. v. 
Catlin, supra, the court, to show the fal- 
lacy of the rule contended for, says: 
‘That a recovery on a policy of a build- 
ing in the center of the burned district 
in Chicago’s great fire should be de- 
feated because a gallon of gasoline was 
therein kept and used a year before that 
time, does not commend itself as a rea- 
sonable rule.” * 

“Conceding that shins was a warranty, 
there was no warranty that the assured 
should at all times maintain the auto- 
matic sprinkler system, but the repre- 
sentation was only that the assured 
should ‘use due diligence’ in maintain- 
ing the sprinkler system; and, as we 
have seen, under the findings of the 
court due diligence was used in that 
regard. So that it seems absolutely at 
variance with any theory of the law ta 
prohibit the insured from recovering 
under this policy. 

The judgment of the lower court will 
therefore be affirmed. * * 

Morris J., in his dissenting iieion ad- 
heres to the original opinion of the 
court, saying in part: 

“I dissent for the reasons given in the 
opinion on the original hearing in De- 
partment 1, to which I still adhere. 
The majority opinion as herein ex- 
pressed wipes out the law of warranty 
in this State, a principle that is as old 
and well founded as any other principle 
in insurance law. * * * Finding an 
express warranty in the policy based up- 
on a reduction of the premium, it gave 
effect to it, and in so doing followed the 
law both in principal and upon authori- 
ty.” 

Port Blakely Co. v Springfield F. & M., 
110 Pac. Rep. (Wash.) 36. 





Allegheny Board Litigation Deferred. 





When the hearing on the injunction 
against the Allegheny board came up 
before Judge Shafer last Saturday, action 
was deferred because an agreement was 
entered into whereby E. C. Toie, who 
sought the injunction was to be al- 
lowed to have business relations with 
agents and companies, and the board 
agreed to notify members to that ef- 
fect. It was also agreed to allow the 
injunction to be taken up in regular 
trial which means that the hearing will 
be postponed for a considerable time. 





Inspecting Orange, N. J., Factories. 





Spurred to activity by the disastrous 
factory fire at Newark on Saturday last, 
Fire Chief Matthews, of Orange, N. J., 
has made a thorough inspection of all 
manufacturing properties in the city to 
learn whether they comply with the 
building ordinances. 





New Jersey Agency Appointments. 

Agricultural.—Howard Borden, Cam- 
den. American Assurance.—R. A. Dalton, 
Willard Kelly, H. W. King, Trenton; 
H. H. Ashersleben, Camden; W. A. Con- 
ley, Bloomfield; L. W. Stockell, Jersey 
City. Capital—R. L. Warren, J. L. 
Brown, Paterson. Farmers Fire.—G. N. 
Harris, W. J. Morris, Newton. Fidelity- 
Phenix.—C. G. Baxter, Merchantville. 
Fire Association—C. H. Moore, Cran- 


bury; C. H. Crenning, Milltown. Insur- 
ance Co. of N. A.—C. H. Moore, Cran- 
bury; C. H. Crenning, Milltown. Liver- 


pool & London & Globe.—J. B. Hender- 
shott, Newton. Mannheim.—T. C. Flem- 


ing, Camden. National Fire.—H. M. 
Bottomley, Hammonton. Phoenix, Conn. 
—G. W. Brown & Son, Audubon. 


Prussian National.—E. P. Benjamin & 
Pro., Bloomfield. Springfield F. & M.— 
Hammonton ‘Trust Co., Hammonton. 
Stuyvesant.—C. S. Trecartin, Somer- 
ville. Union Marine—Davis & Wojt- 
kowiak, Camden. 





WHILDEN & HANCOCK 


105 WILLIAM STREET 


NEW YORK 
U.S. MANACING UNDERWRITERS 





Monongahela Insurance Company of Pittsburgn, Incorporated 1854 


General Agents, including New York City 


German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 


Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 


General Agents, New York Suburban Territory 


Philadelphia Underwriters of Philadelphia, Founded 1895 





pes~ All Losses Adjusted and Paid Through Our Office -@a 








Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 

Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 


UNDERWRITERS’ REPORT 


Subscription Price $3.00 Per Year 
160 Sansome Street SAN FRANCISOO, CAL 














Office Building 


FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 


Statement January 1, 1910 
Capital Stock ............ sueesteoerd $1,000,000.00 


Reinsurance Reserve,..... Serres = 
All other Liabilities. .... sasvoss.ece Se 


NET SURPLUS...... peccevoesceeces OEE 
TOTAL ASSETS. ............eee0e0- $5,715,087.70 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 











84 WILLIAM STREET 


T. A. DUFFEY 


INSURANCE 
NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 


United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


United States Branch, 100 William Street, New York 


Gothenburg, Sweden 
MORRIS L. DUNCAN, U. S. Manager 


ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 
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CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1910 


CAPITAL - . $400,000 


All Liabilities, including Rese - 563,113 
Total Assets - - - 1,125,418 
SURPLUS to Policy Holders - 562,305 


This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 
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AS TO MORAL HAZARD. 





HOW IT INFLUENCES RESULT. 





Methods Employed by European Coun- 
tries in Dealing With 
Feature. 





Moral hazard, quite apart from that 
side connected with statutory crime, has 
a wide influence on the loss ratio of 
fire insurance companies, and indeed 
on the fire cost of the country. Under 
this head, besides the criminal, may be 
classed all the hazards that are not 
physical and inherent, and are broadly 
given the name of “Housekeeping” haz- 
ards. More particularly they are the 
characteristics of individuals which let 
them permit the accumulating of rub- 
bish and litter of one kind and another, 
carelessness in handling materials which 


may produce fire, such as oily rags, or 
which make it easy for fire to start 
and be sustained, such as loose packing 


stuff, clippings, etc., and negligence of 
ordinary and common sense precautions 
in disposing of hot ashes, in caring for 
smoke pipes, flues and chimneys, and 
so on through a wide range of ordinary 
but unnecessary and easily avoided 
hazards. 

In many if not all European countries 
the penalty for fire resulting from 
neglect of simple precautions and care- 
lessness in the matters above referred 
to is very heavy and sometimes does 
not stop short of actual imprisonment. 


In primitive communities where the 
means of fighting fire are slight and 
construction necessarily flimsy, lack of 
ordinary care is severely dealt with. 


settlements of 
such items as 


> records of the early 
y are full of 








the following:—“John Roebuck charged 
with neglecting to clean his chimney, 
thus jeopardizing the safety of the com- 
munity. Fined five shillings and or- 
dered to clean same at once.” “Richard 
Thorn charged by Charles Smith with 
leaving rubbish in his yard to the 
danger by fire of his and surrounding 
and abutting buildings. Sentenced to re- 





move same before nightfall, and to pay 
a fine of seven shillings into the treas- 
ury.” On the principle of the widow’s 
mite these early settlements had more 
at stake than our cities do now, for fire 
m des oy their all, but to-day im- 
measurably greater property values are 
mé pasts and are burned by similar 
carelessness, yet no one is ever haled 
into court for mibbish in their yards, 
or for any mere lack of care. 


Schedule rating provides a penalty for 








this hazard but that does not always 
either remove or remedy the evil, yet 
it is the only coersive weapon the in- 
surance companies collectively have, and 
the only remaining uz is moral 
suasion, followed s be lacking 
by the cancelation of 7 cie But this 
will only be done by individual com- 
panies, and does not remove the hazard, 
which still remains a menace to all 
property exposed to the danger of 
spreading fire. 

The most effective remedial measures 
in operation anywhere are those in our 
ities where the fire or police depart- 
ments make periodical inspections and 
insist on the correction of any unsatis- 
factory conditions found Once this 
system is put in effect, and fairly and 
impartially operated without greft or 
favoritisn very noticeably good re- 
sults follow, for the public soon learns 
that they must clean up and having 
been compelled to do so a few times 
are apt to get the habit of doing it 
voluntarily Ir inspectors can 
be of n h in such towns 
by reporting any improper conditions 
found, and their suggestions, where the 
municipal officer earnest in his 
work, are usually welcomed and acted 
unon promptly A striking instance 
of this is the case of one fire department 
chief who requested the rating organf- 
zation having jurisdiction to asks its 
inspectors, and the field men and in- 
spectors of all companies, to notify him 


of all unsatisfactory conditions found, | 


promising prompt attention and action. 

This matter of the ‘Housekeeping 
Hazard”’ must receive equal if not great- 
er attention (because of our poorer 
general construction of buildings) by 
the public authorities in this country, 
than it does by those of foreign coun- 
tries before we can hope to materially 
lessen the tremendous fire waste, or 
reduce Our average rates of insurance 
to anything like the figures obtaining 
in said countries. Sometime the public 
will awaken to this fact and results be- 
gin to flow from their knowledge, and 
a great step in this direction are the 
measures now being taken in some of 
our Western states to teach the precepts 
of fire prevention in the public schools. 
There is no apparent reason why this 
should not become part of the curric- 
ulum of all public schools, along with 
other principles of political and domestic 
economy, and be taught as thoroughly 
as manual training or care of household 
duties, which the nation is beginning 
to realize is quite as important as learn- 
ing to spell. 








McGill With W. L. Clark. 
W. D. McGill, former secretary of 
the Allegheny County’ (Pittsburg) 


Board of Fire Underwriters, has re- 
entered the fire insurance business, 
having been elected vice-president of 
the W. L. Clark Co., one of the promi- 
nent brokerage and agency offices of 
the industrial metropolis. 

Prior to becoming secretary of the | 





Board, Mr. McGill was secretary of the 
old Armenia Insurance Company of 
Pittsburg. 
Boston Manager of Aetna Dead. 
Heart disease caused the death of 
Alexander C. Adams, of Boston, last 


Thursday night. Mr. Adams was man- 
ager for the Aetna in Boston and the 
suburban district, and prior to 1907 had 
been an assistant secretary of the Com- 
pany at its home office. He was a man 
of sturdy worth and highly respected | 
by his associates. 





Newark to Consider New Building Code. 





A public hearing to consider the pro 
posed new building code for.the city 
will be held at Newark, N. J., on the 
16th inst. The code was prepared by 
Superintendent of Buildings W. P. 
O’Rourke, and is intended to supersede 
the obsolete and in many cases con- 
flicting regulations now upon the stat- 
ute books. 





Boston General Agent for Calumet. 








MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854 
aneaiiiaane 


William G. Whilden, President 
W. K. Reifsnyder, Secretary 








2216 John 
2217 John 


Suburban Dept. 


Telephones 





FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 


Fraskiia Fire Ins. Co. of Philadelphia 
Fire Ins. Co. of Philadel 
Pit ttsbure 


Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 








This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1910 
$2,377,303.87 


EE, BcDiiinsoncenscnsresesss 839,268.07 


HON. GEO. A. COX, President 


W. R. BROCK & JOHN HOSKIN, K.C., LL. D 
Vice Presidents 


H. MEIKLE, General Manager 








0. 0. LAUCKNER INSURANCE AGENCY 


sae it St. 355 Palisade Ave. 81 Biv 
Jersey City Héboke: 


FIRE INSURANCE 


New Je writing agents for twelve of the 
fendi ing companies, including 


Aachen & Munich 
St. Paul F. & M. 
Teutonia 

Central National 





Westchester 
Niagara 
Springfield F. & M. 
Firemans (of N. J.) 





New Jersey Lines Bound In New York Office 


L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 
General Mgr. 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Ex - le here. Good 
7 aad amet t London. 
CORRESPONDENCE SOLICITED. 


ARNOLD & WANNEMACHER 


REPRESENTING 


Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 
erman American of Pittsburgh, Pa. 
étroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 








JOHN C. PAIGE CO. 
INSURANCE 
B5 KILBY ST. BOSTON, MASS. 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIBEMEN’S INSURANCE €0. OF NEW JERSEY 
8T. PAUL FIRE AND MARINK INS. CO. 
OF MINN. 
80 WILLIAM ST., NEW YORK CITY 











rhe Calumet Fire, of Chicago, has ap- 
pointed Frank Gair Macomber its gen- | 
eral agent for Boston, city and suburban, 
as of January 1. 





Licensed in Canada. 





| 
| 
| 
| 
| 
| 


Formal authority to operate in Canada 
has been granted the Continental Insur- 
ance Company of New York. 





Pending the investigation of numerous 
charges against the St. Paul Mutual | 
Hail and Cyclone Company, of St. Paul, 
the Montana Insurance Department has 
suspended its license to operate in that 
State. 





Preliminary work in the promotion of 
the Retailers Fire Insurance Company 
of Oklahoma City, Okla., incorporated 
in August last with a capital of $250,000, 
has been completed and officers elected. 





The New York suburban agency of 
the National, of Paris, has been placed 
with Ten Broek, Morse & Company. 





The Equitable Fire of Charleston, 
8. C., is arranging to make its paid-up 
capital $200,000. 





A paid fire department is to be in 
stalled at Jamestown, N. Y. 


UEEN 


ins. Cs. of America, 
VWew Yop. 











*“*STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
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CASUALTY AND 


SURETY HAPPENINGS 





REGBIVES FINAL SUMMONS 





GEORGE F. SEWARD DEAD. 





President of Fidelity & Casualty Com- 
pany Passes Away—A Man of 
Large Activities. 





Death came to George F. Seward, 
president of the Fidelity and Casualty 
Company, at his Winter home in New 
York city on Monday. He had been 
ailing for months and early in July 
went to Europe with a view to gaining 
relief. He failed to benefit by the trip, 
and returned to New York in Septem- 
ber. For some weeks he called at the 
office, but the visits became less fre- 
quent of late, and about October first 
they ceased altogether. Confined to the 
house he grew steadily weaker until 
the end came on the 28th ultimo. 

Funeral services, which were largely 
attended by members of the underwrit- 
ing fraternity as well as by other busi- 
ness and social friends of the deceased, 
were held at the Madison Square Pres- 
byterian Church, in this city, Rev. Dr. 
Charles H. Parkhurst officiating. 

George F. Seward was a commanding 
personality in diplomatic, literary and 
business circles. He had high ideals, 
and fought vigorously for their enforce- 
ment. While consul general to China, 
he bitterly opposed a measure advo- 
cated by President Cleveland, though 
well appreciating that such a course 
would mean his dismissal from the dip- 
lomatic ranks. 

Following twenty years’ service as 
United States representative to China, 
in which period he became the intimate 
friend of such world figures as Li 
Hung Chang and General Charles 
(Chinese) Gordon, Mr. Seward entered 
commercial life. In 1887 he was elected 
vice-president of the Fidelity and Casu- 
alty Company, and six years later, upon 
the death of W. H. Richards, became 
its president. Immediately he assumed 
the direction of its affairs the corpora- 
tion began to grow along safe lines, 
the development increasing in ratio 
year by year, until the Fidelity & Cas- 
ualty Company became one of the lead- 
ing institutions of its kind in the 
country. 

Its business was classified, each de- 
partment being in charge of a thor- 
oughly trained chief, all working in 
complete harmony under the general 
direction of President Seward. No 
move of importance in any branch of 
the business was taken without his 
sanction, and he kept thoroughly in- 
formed as to every phase of the Com- 
pany’s affairs. 

Unusually clear headed he was open 
to argument, and carefully considered 
each proposition laid before him. Once 





reaching a conclusion, however, Mr. 
Seward refused to alter it, and 
one might as well seek to reverse the 
tides as to have him change his mind. 

Brusque of manner, Mr. Seward 
could yet unbind and when he did se 
proved himself a most delightful com 
panion. He was warm hearted to a 
degree, and gave freely though always 
unostentatiously to charitable purposes. 

Aside from his insurance connections 
Mr. Seward was identified with numer- 
ous interests, being president of the 
North China branch of the Royal Asi- 
atic Society for two years; president of 
the Virginia Electrolytic Company, a 
director in the Virginia Laboratory 
Company, the Tin Products Company 
and the Sodium Process Company, and 
was a member of the American Geo- 
graphical Society, the Academy of 
Political and Social Science and Insti- 
tute of Civics, the Municipal League for 
Civic Reform, the Philippine Progress 
Commission, the New Jersey Histori- 
cal Society, the Authors’ Club, the Re- 
form Club and the Lawyers’ Club, of 
this city, and was chairman of the ex- 
ecutive committee of the Chamber of 
Commerce. 


In 1870 Mr. Seward married Miss 
Kate Sherman, of California, who, with 
their four children—George C. Seward, 
Mrs. Marian Kaufmann, Annie L. 
Seward and Emma Seward—survives 
him. 





BONDING POSTAL CLERKS. 





Government Inquiring as to Premiums 
and Losses Among Its Employes in 
Past Four Years. 

Inquiry is being made of postmasters 
by the Federal Government as to the 
nature and extent of bonds, carried by 
clerical employes, the rates paid there- 
for and the losses reported thereunder 
during the past four years. The pur- 
pose of the inquiry is not clear, and the 
suggestion is offered that possibly the 
Post Office Department has in mind 
guaranteeing the fidelity of the em- 
ployes itself. 

If so, the transfer of the business 
would not entail serious loss upon or 
cause particular distress to the surety 
companies. The flat rate charged by the 
average company for bonds for postal 
clerks is one dollar per $1,000. It is 
figured that there are 20,000 clerks in 
the service bonded on an average for 
$2,000 each. The aggregate premium on 
the business thus amounts to $40,000. 
Statistics record that the annual defalca- 
tions in the class considerably exceeds 
this latter sum, hence the surety com- 
panies would really be better off with- 
out the business unless they can get 
better rates for it, 
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CAPITAL TO BE MADE _ $600,000. 





Company to be Called American Bank- 
ers’ Assurance—St. Louis Parties 
Purchasers. 





Control of the United Surety Com- 
pany, of Baltimore, has been sold to 
St. Louis parties, who plan to increase 
the capital of the organization, change 
its title and make it a factor in the 
surety underwriting world. 

Application to change the name of 
the United to the American Bankers’ 
Assurance Company has been made to 
the Maryland Insurance Department, 
and it is assumed the desired permis- 
sion will be granted. The capital of the 
corporation will be increased from 
$250,000 to $600,000 by issuing 3,500 ad- 
ditional shares of stock of the par value 
of $100. The present shareholders are 
to have the opportunity of subscribing 
to 2,500 of the new issue at 110, and 
also the remaining 1,000 shares at 117, 
if they care to do so. The premium 
charged will yield $42,000, which amount 
will be added to surplus. Once the ad- 
ditional money be in hand, the com- 
pany will re-enter a number of States 
from which it recently withdrew. 

Whether President Poe and the other 
officers of the Company will be retain- 
ed or not has not been decided. 

The St. Louis capitalists buying into 
the corporation are: H. M. Rubey, pres- 
ident of the American Bankers’ Assur- 
ance Company of St. Louis and former 
president of the Missouri Bankers’ As- 
sociation and head of the Rubey Trust 
of St. Louis; A. C. Landon, vice-presi- 
dent of the company: John D. Christen- 
sen, its attorney; John L. V. Stevens, 
ex-governor of Missouri, and Judge 
Thomas, a prominent capitalist and 
president of the Federal Trust Company 
of that city. 

Messrs. Landon and Christensen have 
been elected directors of the American 
Rankers’ Assurance Company (United 
Surety Company) and are now in Balti- 
more conferring with the local directors 
of the company. 

Despite the fact that outside capital 
will control the company, it was re- 
marked by a director that both inter- 
ests will work in absolute harmony and 
that there will be no friction of any 
kind. The company will continue to be 
a Maryland corporation and will have 
its main offices in Baltimore. 

The American Bankers’ Assurance 
Company, of St. Louis, was organized 
about 12 months ago by the same 
parties who are in control of the United 
Surety Company. The St. Louis com- 
pany holds two charters—one secured 
in Missouri and the other in Delaware. 
When the proposition to become asso- 
ciated with the United Surety Company 
was put up to the directors, it is said, 
they at once looked with favor upon 
the idea and agreed to conduct business 
through the company in Baltimore. At 
the same time the American Bankers’ 
Association will continue in existence 
It is stated that more than 1,000 bankers 
{throughout the West are connected with 
the corporation. This means that this 
number of bankers will become directly 
identified with the affairs of the Ameri- 
can Bankers’ Assurance Company 
| The United Surety Company was 
formed in 1996 by Olin M Bryan, who 
|later became its president. He was suc- 
| ceeded by Henry W. Penniman, the 
latter in turn giving place to Edward 
Poe some months ago. Mr. Poe is a 
capable surety underwriter and was for 
a time secretary of the American Bond- 
ing Company. 





TAKES UP MULTIPLE LINES. 





Casualty Company of America to Add 
Fidelity, Surety, Burglary and 
Other Classes. 





In line with the tendency of the busi- 
|ness to expand into the multiple line 
| field, the Casualty Company of America 
|has decided to take up fidelity, surety, 


burglary and other miscellaneous class- 
es and has applied for am amended 
charter to permit this exception. 

The company also plans to increase 
its capital from $500,000 to $750,000. An 
issue of $250,000 of new stock will be 
put out at 125, this furnishing besides 
the increased capital, an additional sur- 
plus of $125,000. The company expects 
to be writing business in the new lines 
soon after the first of the year. 





New Liability Act for Jersey. 





A committee made up of representa- 
tives from the New Jersey State Fede- 
ration of Labor, the New Jersey Labor 
Secretariat and the United Trade and 
Labor Council, is working upon an em- 
ployers’ liability and workmen’s com- 
pensation act, which will be offered for 
enactment at the forthcoming session 
of the New Jersey Legislature. 





American Liability Co. 





In an effort to rehabilitate the Amer- 
ican Liability Company of Cincinnati, 
the shareholders of the institution have 
consented to the reduction of its capi- 
tal from $300,000 to $100,000. The sur- 
plus will be $80,000. Organized in 
Indiana, the Company will next estab- 
lish agencies in Ohio, West Virginia and 
Pennsylvania. 





In New Jersey. 





The National Live Stock Insurance 
Company, of Indianapolis, nas been ad- 
mitted to the State of New Jersey to 
transact live stock insurance business. 
The Company was incorporated in Feb- 
ruary last and commenced business in 
June with a paid-up capital of $100,000 
and a surplus paid in of $25,000. 





Limit Brokerages. 





Brokerages on 
the Metropolitan District 
stricted to 30 per cent.; this in con- 
formity with a resolution passed by 
the local association on Tuesday. . 


burglary business in 


will be re- 





Muller Joins Brokerage Firm. 





Nicholas W. Muller, who as secretary 
of the Casualty Company of America 
made many friends in underwriting cir- 
cles, has associated himself with the 
progressive New York City brokerage 
firm of Schiff, Terhune & Company. 





Under a reorganization of the Home 
Casualty Company of Omaha, Neb., E. 
R. Dudek has been elected president, 
and W. J. Keane secretary and man- 
ager. 





The American Surety Company has 
appointed R. D. Weldon its Pacific Coast 
manager. He will make headquarters 
at San Francisco. 





McCrea & Merryweather, of Spokane, 
have been appointed Montana general 
agents for the Fidelity & Deposit Com- 
pany of Baltimore. 





Cc. S. Cowles, at one time State 
acent for the Royal in Minnesota and 
the Dakotas, died at Merriam Park, 
Minn., on Tuesday. 
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PROGRESS OF COMPENSATION 


COMING ST. LOUIS CONFERENCE. 








Shaping Future Legislation—Commis- 
sioner Mercer of Minnesota Sum- 
marizes Movement. 





Early in January, the fourth national 
conference on Workmen’s Compensation 
for Industrial Accidents will be held 
in St. The conference is com- 
posed of members of commissions and 
committees of the various states and 
of the National Government, represen- 
tatives appointed by the governors of 
the different states and other interested 
citizens to discuss plans of workmen’s 
compensation and insurance for indus- 
trial accidents. The first meeting was 
held in Atlantic City in July, 1909, be- 
fore the movement had taken shape in 
this country, and since then the con- 
ference has been regarded as the great- 
est factor in this movement. 

The meeting at St. Louis promises to 
be by far the most important that has 
yet been held. Compensation has now 
had a good start; states have 
enacted laws on this subject; the tem- 
per of the public has been sounded; 
and it is known, in a general way at 
least, what is best suited to the con- 
ditions in the United States. When the 
conference meets again many of the 
state commissions which have been in- 
vestigating the subject will be ready to 
report and as all of these are members 
of the conference, an opportunity will 
then be offered to analyze the bills wnicu 
the different commissions have prepared, 
before they are presented to the respec- 
tive legislatures and it is quite certain 
that the attitude of the conference will 
influence these measures, 

At the close of the third conference, 
held in Chicago in June of this year, 
H. V. Mercer, of the Minnesota Em- 
ployes Compensation Commission, and 
secretary of the conference, who pre- 
sided over its deliberations at that 
meeting, gave a summary of the progress 
of the conference which is reproduced 
here as representing the latest and best 
informed opinion on the subject. 

“It seems to me that in the course 
of these proceedings,” said Mr. Mercer, 
“the first thing to be done is to prevent 
accidents. The second proposition is to 
compensate the injured for those ac- 
cidents which you do not prevent. You 
cannot prevent by penal legislation; you 
cannot prevent by the assumption of 
damages of an uncertain quantity, be- 
cause those things have already been 
tried and have failed. You can prevent 
accidents better, I think, by. placing a 
certain, simple and rapid liability wpon 
industry which both sides shall 
partially bear, and which will compel 
both sides to understand that there is 
a financial risk upon them that will in- 
crease their cost absolutely if any ac- 
cidents occur. I do not think any large 
proportion of that should be placed up- 
on the laboring man, perhaps not over 
15 or 20 per cent. 

Of Concern to Laboring Man. 

“The laboring man, however, is in 
a better position to determine whether 
or not a man is faking; he has his own 
channels of reaching him. He is in’a 
better position to see that the machinery 
is protected, and to see that the rules 
are enforced in the factory, and he is 
the man who is in a position to see that 
a fair settlement is made if he has a 
financial interest in it. It appears that the 
European countries which have adopted 
some such scheme as this have found 
it to be the most satisfactory. No man 
will believe that he will be injured in 
an accident. The moment the man 
starts in on the proposition of whether 
he himself is going to be injured, he 
becomes an unfit subject to ask for em- 
ployment. He is not im a position to 


Louis. 


several 


the 


go to the employer and say, ‘You must 
guard that wheel,’ or ‘Protect this 
machine.’ But if a situation is devised 
where one man can go to the other and 
say: ‘You are the employer and you 
must stand five-sixths of the cost of 
an accident, and we one-sixth, and you 
must protect these men; here is a man 
over here that will not live up to the 
rules, fire him. Here is a man that does 
not know his business. Do not let him 
work in this place. We have an inter- 
est in this matter. It is costing us 
money if he injures somebody, and we 
want these men protected.’ You can 
see what a different situation arises. 

“The employer must take the word 
of the laboring mam for that, because 
the laboring man is where he can see 
and know, and the employer is not in 
a similar position. The result of that 
is to increase the confidence in the labor- 
ingman, to increase precautions taken 
to prevent accidents, and to increase the 
mutual respect and good feeling between 
the two men, if you place them both 
where they have a mutual and certain 
liability. 

“As to what is a dangerous employ- 
ment, as to whether or not you should 
cover some or all, I have no doubt that 
there is not a man in this country, a 
farmer, a mechanic, a laboring man, a 
doctor, a lawyer or any other profes- 
sional man, but what is perfectly willing 
to have and desires to have a fair com- 
pensation law if he can know just 
what it is going to cost him, and just 
what his insurance will cost him, in 
order to avoid the present uncertainties 
and evils that flow from existing con- 
ditions. The case of domestic servants 
has been mentioned here. One of our 
judges in the Federal Court in our state 
had a servant break her leg on his back 
porch last year. He took her to the 
hospital and took care of her, but would 
not he rather have been paying three 
dollars a year for insurance for all the 
risks that might come to her in that 
industry? Would not you rather do 
that yourself? And besides that, from 
the humane standpoint, would not you 
rather that the poor girl be placed in 
a position where she certainly will re- 
ceive compensation in case of an acci- 
dent, which perhaps she or anyone else 
could not have avoided, than to have 
her go on and lose her wages or else 
you pay them to her? 

“Then you say you must not go to the 
farmer. I say to you that I believe 
that the farmers in this country would 
welcome such a proposition if they un- 
derstood it. There is not a man, an 
employer or a laboring man, who, when 
you place the proposition before him 
in such form as we are discussing it 
here, would sanction it off-hand. But 
there is not a man in this country that 
I have ever seen who has studied this 
question for any length of time, in- 
telligently and carefully, but what be- 
lieves that the more nearly you can get 
every industry into one certain, definite 
and simple liability the better off you 
are. 

‘Look at it as a business proposition 
—and it is a business proposition—it 
is an insurance risk and ought to be 
left in such a way that the Mability is 
direct. The first thing the business man 
undertakes to consider on this propo- 
sition is what will it cost me; can I 
afford it? Every time you put on a 
double liability. every time you leave 
a thing uncertain, you increase the risks 
to him and the cost to him in his busi- 
ness, and he so understands it, and that 
is something to which you should give 
consideration. 

“TI do not believe there is a labor 
representative here, I do not believe 
there is a laborer in this country, who 
entirely understands the matter, who is 
mature in his judgment upon it and who 
has studied it and understands the whole 
situation, but who would be willing that 
you should repeal all of the statutory 
provisions now existing, repeal all of 
the common law, if you give him some- 
thing which he knows is not a gold 
brick. If you simply say, you must have 
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this liability, it is not a question of 
contract, because that still leaves an 
uncertainty; but if you say, ‘You will 
be paid in accordance with a certain 
percentage of your wages if you have 
an accident in your business,’ every- 
body will then know exactly where they 
stand on the proposition, because it is 
only a question of actuarial calculation 
to determine what the compensation is, 
and think everybody would be willing 
to accept a law drafted in that form. 

“Penalties as such, criminal or civil 
in nature, ought not to be considered 
in this legislation where it does not rest 
on the basis of fault; penalities never 
tend to good mutual feeling as between 
the parties. It is no time to stir up 
strife when both parties are willing to 
negotiate fairly upon this question. It 
is no time to heap unusual obligations 
when the employer and the State are 
willing to make a fair compulsory sys- 
tem. Neither is it any time to deprive 
the laborer of fair compensation; but 
it is the time to place a liability on a 
fair basis, comparable to the risk and 
the situation in other countries, and 
allow a simple, safe, quick remedy that 
is absolutely certain.” 

The foregoing is quoted from the 
printed proceedings of the last confer- 
ence. The two volumes that have been 
published, giving verbatim the discus- 
sion at the conferences, make a very 
valuable source of information on the 
status and progress of compensation in 
this country, the attitude of the special 
commissions that have been studying the 
subject, and of employers and insurance 
experts. The proceedings of the Atlantic 
City Conference can be obtained from 
H. V. Mercer, Minneapolis at fifty cents 
each and copies of the Chicago Con- 
ference proceedings from John B. An- 
drews, Metropolitan Tower, N. Y. City, 
at the same price. 





CONFORMS TO LAW. 





New Policy of Employers Liability in 
Accord With Rulings of New York 
and Massachusetts Departments. 





In all respects the newly issued per- 
sonal accident and health insurance 
contracts of the Employers Liability 
Assurance Corporation, conform to the 
requirements proposed by the insurance 
departments of New York and Massa- 
chusetts. 

The company’s “Combination Acci- 
dent” policy, form R, agrees to pay 
definite weekly indemnity from the date 
of the accident to the time of death for 
loss of two hands, two feet, or one nand 
and one foot, providing such period 
does not exceed 200 weeks and, in ad- 
cition the principal sum should death 
or dismemberment as mentioned, occur 
as the direct result of the injury within 
200 weeks of the date of the accident. 
For temporary total disability the con- 
tracts specified weekly indemnity is 
payable for a period not to exceed 200 


BARRED IN PRESENT FORM 


SEPARATE POLICY MUST BE USED. 








Insurance Departments Rule Upon 
Beneficiary and Other Features of 
Personal Accident Contracts. 

By decision of the insurance depart- 
ments of New York and Massachusetts, 
use of the beneficiary and certain other 
features of personal accident policies, is 
prohibited in their present form on and 
after January 1, 1911. Following that 
date, if the companies now granting the 
indemnity care longer to supply it, a 

distinctive contract must be used. 

The widely-known beneficiary clause 
in personal accident insurance, as writ- 
ten by a majority of the casualty com- 
panies, originated with the Fidelity and 
Casualty Company in 1903. It provides 
for the payment, without additional! pre- 
mium, of one-half the maximum in- 
demnity promised the assured in case 
the beneficiary meet death as the result 
of a steamship or railway accident, the 
burning of a building, collapse of walls, 
falling elevator or certain other defined 
hazards. That the indemnity is of a 
positive and not fancied benefit, is suf- 
ficiently evidenced by the number of 
substantial claims paid because of it. 

To a lesser degree the same holds 
true of the benefits granted children, 
which also comes under the prohibi- 
tion of the State departments already 
named. 








consecutive weeks and, for temporary 
partial disability the policy covers for 
not to exceed 30 weeks. 

Benefits are doubled providing the 
assured is injured while in or on a pub- 
lic conveyance (including the platform, 
steps or running board thereof) provided 
by common carriers for passenger ser- 
vice (including Pullman cars), or while 
riding in a passenger elevator or escala- 
tor. The beneficiary is insured in event 
of meeting with an accident as men- 
tioned in the last paragraph, if such 
accident result either fatally or in the 
loss of hands, feet or eyes. 

Specified payments on account of 
surgical operations to the assured and 
one-half such amounts for like opera- 
tions to the beneficiary, are provided. 
Under its “Comprehensive Disability” 
policy form D, The Employers’ Liability 
affords, in addition to the accident 
benefit above mentioned, a_ specified 
weekly indemnity covering temporary 
total disability caused by illness from 
any cause and 50 per cent. of such 
amount for temporary total disability 
resulting from iliness from any cause. 

The “Pullman” feature is unique as 
the question whether these conveyances 
are common carriers has been carried 
into court in a recent accident case. 
The Employers, however, waives the 
question specifically by this recent 
inclusion in its contracts, and settles 
the doubt as far as its policyholders are 
concerned. 
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WANT UNIFORM LEGISLATION. 





Ohio Manufacturers Would Have Em- 
ployes Participate in Cost of Con- 
ducting Insurance Fund. 





Resolutions were adopted on Friday 
last by the Manufacturers’ Committee 
of the Columbus Chamber of Commerce 
urging the Employers’ Liability Com- 
mission of Ohio to recommend to the 
Legislature the establishment of a sin- 
gle liability between employer and em- 
ploye, and declaring that an injured 
employe should be compensated without 
quibble, but if so compensated should 
be required to participate with employ- 
er and the State in the cost of maintain- 
ing an insurance fund. The resolutions 
urge the establishment of a court of 
equity or arbitration to make the final 
decision, and ask for the enactment of 
uniform legislation on this subject in 
every State in the Union. The resolu- 
tions read: 

“Whereas, the subject of workmen’s 
compensation is securing thoughtful at- 
tention in nearly every State in this 
Union, and inasmuch as the business of 
manufacturing is simply the assem- 
bling of material in one form, and by 
labor, transforming the same to new 
form, any additional expense necessari- 
ly increases the cost, and inasmuch as 
articles in Ohio must come in competi- 
tion with like articles made in other 
States and other countries; and, where- 
as this committee, while fully realizing 
the duty of the State to protect all of 
its people in every possible manner, 
yet believes that any legislation should 
be along safe, economic lines, and equi- 
table to all parties affected thereby. 

“Therefore be it resolved, 

“First: We believe that legislation 
on the liability of employers should be 
uniform throughout the United States. 

“Second: That legislative acts should 
create a single liability and that the 
amount of liability for each and every 
injury be fixed by law, beyond which 
amount there should be no liability; 
but the workman should be given com- 
pensation for all injuries whether due 
to his own negligence or otherwise, ex- 
cept malicious negligence; and 

“Third: That there should be created 
a compensation act, or insurance, or an 
insurable proposition whereby the ex- 
pense should be divided between the 
employer, the employe and the State, 
covering the mutual principles of the 
German law. 

“Fourth: That simple and summary 
courts of arbitration should be provid- 
ed by which the cost of litigation 
would be reduced to the minimum. 

“Fifth: That these resolutions should 
be considered in their entirety and not 
one article apart from the other.” 

Based upon the German law, in which 
liability is not even recognized, but in 
which there is a stated sum payable for 
each injury, the resolutions as adopted 
by the committee contain as near as it 
can be fixed, the committee’s hope to 
provide a method by which the work- 
ingman shall receive the gross amount 
of compensation due him when in- 
jured. This is important, the commit- 
tee believes, in view of the fact that in 
New York City in one year $6,000,000 
in court costs and lawyers’ fees were 
expended by employe and employer, 
especially by employes, in securing 
damages for injuries received. 

The constitutionality of the law is in 
question, however, as it advances the 
problem whether an employe’s right to 
sue and the employer’s right of defense 
can be taken away. That a man’s prop- 
erty cannot be taken away from him 
without due process of law, whether it 
be financial or physical, is a long estab- 
lished principle in American law, as 


New Jersey pees helena 





Casualty Co. of America.—Boynton 
Bros. & Co., Perth Amboy. Continental 
Casualty.—Anton Schwartz, Perth Am- 
boy. Illinois Surety—W. O. Miller, 
Newark. Ocean Accident.—R. C. 
Browne, Plainfield. United States Fidel- 
ity & Guaranty.—Parker & Van Gilder, 
Long Branch; Nolan & Swinton, Somer- 
ville. United States Health @ Acci- 
dent—Armin Laszky, Perth Amboy. 


old as the United States itself. The 
committee points out, however, that 
the new general code establishes the 
maximum amount of damages to be) 
paid in case of death from injury, and | 
believes that the law can be amended 
to include the plan proposed in the 
resolutions. 





PIONEER DAYS OVER. 


Demand Is Now for Men of Trained 
Capacity in Casualty Insurance— 
Field a Broad One. 





The business of casualty insurance, 
after a turbulent youth, has attained 
a recognition and an extent that demand 
for its service steadily finer men, says 
the Budget of the Maryland Casualty 
Company. The pioneer days, when the 
business was somewhat at the mercy 
of the policy peddler and the crooked 
claim adjuster, are definitely done. The 
change has come quickly, for the neces- 
sity of insurance being real, and its 
principles sound, it soon passed the ex- 
perimental stage where it could be safe- 
ly utilized by unscrupulous men for un- 
fair personal profit. 

Even ten years ago, many men enter- 
ing the business confessed their occu- 
pation with a shamefaced grin, as if 
to announce themselves fitted for some- 
thing better, but too shrewd to let so} 
good a thing slip past. And the number 
of efficient agents was not so great that 
the companies could be exquisite in 





their choosing. 

Casualty insurance drew these men of | 
the passing generation because it paid | 
well. It still pays well, still offers con-| 
vincing inducements to able men. And | 
it now looms so large, it has so unde- 
niably demonstrated its value as an 
economic answer to various pressing | 
modern needs, that it is attracting in-| 
creasing numbers of men whose ability 


is balanced by personal honor and an/| 


awakened sense of social obligation. 


The bargainer is giving way to the| 


scientist. In the earlier stage, there 
were too Many agents whose sole object 
was to get business, get it even at the 
cost of injustice to the policyholder or 
to the company. The adjuster of the!) 
Same period was quite often a person 
who could bully, bluff or blarney claim- | 
ants into accepting small settlements, | 
The business is swiftly passing into| 
better hands. There will continue to} 
be the human percentage of dishonor- 
able men among casualty insurance 
agents and adjusters, but the new men, 
the men who have succeeded in the past 
half dozen years, and those now begin- 
ning, are, as a body, men with whom it 
is good to work. 

Yheir work is sincere and intelligent. 
As agents, they are not content only to 
get business. They want to, and do,| 
know casualty insurance. They know 
loss ratios, and so understand premium 
rates, they know policy forms and can 
therefore give proper protection, they 
have studied satisfactory service and 
provide it, for their clients and for the 
company. As for the adjusters, almost 
without exception they now come to 
their work legally trained. Among the 
older adjusters, it was an axiom that, 
“The man who picks it up in the street 
is worth a dozen lawyers.” For a time 
that was half-way true, as the com- 
panies, after employing competent coun- | 
sel and claim managers, could not af- | 
ford to spend much in experimenting | 
with adjusters, and the attorneys who | 
attempted the work were apt to be over- 
technical and unambitious men, too 
glad to get the regular income. But the 
newer men, realizing the opportunities 
in the business, have waded speciai m- 
surance study to their general legal 
foundation, have often, in fact, worked | 
as insurance clerks while studying law 
at night, and their combination of pro- 
fessional training and insurance experi- 
ence makes them unusually competent. 
They, like the agents of the newer type, 
know casualty insurance, and look upon 
their work with a large and wholesome 
sense of proportion. 

It is stimulating to be working with 
such men. i 








Take a look at our 
New York Office 


56 Maiden Lane 
THE BANKERS SURETY Co. 


CLEVELAND 











TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect your clients’ interests? 
We will gladly send any informa- 
tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


INT INSUpancs COMP IN" 
af Hew York 
SUPERIOR POLICIE 


KIMBALL GC. ATWOOD, President, 
290-292 Groadway, New York. 





PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 














‘The ** EMPIRE” 
| STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or ommission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D,. WHITNEY, Vice-Pres. 8S. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t See. 
RELIABLE AND ENERGETIC AGENTS WANTED 


GLAS 
ARSON BAY ACCIDENT 
AND HEALTH 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
Resident Mana‘yer 
Cc HICA ao 45-49 Cedar St. 
Fr. W. LAWSON New York 


Gen’l Manager — cmemagiens 
i Elmer A. Lord & Co. 
145 Milk St., Bostor 


Resident Mgrs., 
New Engiand 


Liability, Accideat, 
Health, Credit, Burglary 
and Steam boiler 








Established 1869. 











THE EASTERN UNDERWRITER 


December 1, 1910. 














The Western Life Indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 
Address in confidence 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 








A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 


WANTED---General Agent---For 
Pennsylvania 
THE INDUSTRIAL CENTRE OF THE WORLD 


IF YOU ARE THE MAN 
WE HAVE THE OPPORTUNITY 


‘“LET US GET TOGETHER” 
Address 


‘* Pennsylvania ”’ 


care The Eastern Underwriter 
105 William Street, New York City 














Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,380 00 


Assets - - 
Reserve - - 
Capital - “s - $300,000 00 
SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN GLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 
care of THE EasteRN UNDERWRITER 
105 William Street, New York City 

















CHICAGO’S FINANCIAL GIANT 





Seourity Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bidg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 





SUBSCRIBE FOR 
THE EASTERN UNDERWRITER 
PRICE $3 PER ANNUM 











H. G HOFFMAN 


CENTRAL NATIONAL, Chicago 
PEOPLES NATIONAL JEFFERSON FIRE 
Philadelphia Philadelphia 


BEN FRANKLIN GERMAN FIRE 
Pittsburgh Pittsburgh 


NATIONAL LUIIBER DIXIE FIRE 
Buffalo Greensboro 
| COMMONWEALTH FIRE 
Dallas 





AUSTIN FIRE 
Dallas 
INTERNATIONAL INTERNATIONAL 
Ft. Worth St. Louis 


REPUBLIC UNDERWRITERS, Dallas 


rFRPAMZMOA 











All Losses Adjusted and Paid From This Office 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have exeelient proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Offiee, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. 


READING MUTUAL LIFE INS. CO. 








COLONIAL TRUST ELDG. READING, PA. 
or 


FIRE ASSOCIATION pyaraperema 7 a 


Office: Company’s Building, 407-409 Walnut St. 
1817. Incorporated 1820. Charter Pepetual. 
Cash Capital, $500,000, Assets, $7,801,261.56, 
KB. ©. Irwin, Pres. T. E. Gonderman, Vice-Pres, 
M. G. Garrigues, Sec. and Treas. 
RN. Kelly, Jr., Aest. Bec. and Treas. 














MT. STERLING, KENTUCKY 





ORGANIZED 1865. 


Virginia State Insurance Co., Of Richmond 





GEO. L. GHRISTIAN, Prea, ROBERT LECKY, Jr., V. Pres. & Secy 








